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July 8, 2009
Public Utilities Commission of Ohio
Doﬂgzketing Division O5-(135- CA-CRS
13" Floor
180 East Broad Street

Columbus, OH 43215-3793
Dear Sirs,

Enclosed is the EnergyUSA-TPC Renewal Application. Our most recent renewal
certificate expires after October 13, 2009. As required, our application includes one
original and 10 copies of the entire package.

I believe that these items fulfill the requirements established by the Commission. If you
have any questions or require further information, please contact me at (219) 647-5899.
Thank you very much for your consideration.

Sincerely,
e
Robert Nuss

Director of Sales and Marketing
EnergyUSA
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Please type or print all required information. Identify all attachments with an exhibit label and title (Example: Exhibit
A-16 - Company History). All attachments should bear the legal name of the Applicant. Applicants should file completed
applications and all related correspondence with the Public Utilities Commission of Ohio, Docketing Division, 13* Floor,
180 East Broad Street Columbus Ohlo 43215 3793.

A-1 Applicant intends to renew its certificate as: (check all that apply)
[ Retail Natural Gas Aggregator [ Retail Natural Gas Broker Retail Natural Gas Marketer

A-2 Applicant information:
EnergyUSA-TPC

Legal Name T ' ‘
233 East 84th Drive: Suﬁe 102 Memﬁmﬂe N 46410
Address
Telephone No.  800-53%:1103 - Web site Address  WWww.enengyilsa.com -
Current PUCO Certificate No. 051052) " Effective Dates Ouiober 13, 2007 "“’"@' Octite 13, ﬁag

A-3 Applicant information under which apphcant wﬁl do business in Ohio:

Name EMQ?USA—TPC . -
Address 233 East&llrﬂ'f Drive Suite 102 Mem!lwﬂle IN 46410 T
Web site Address  WWw.eneryusa. om .’ TelephoneNo. 8005311193

A-4  List all names under which the appllcant does business in North Amenca.
EnergyUSATPc EnergyUSA o . o

A-5 Contact person for regulatory or emergency matters:

Name  RobetNuss ~ - - . - Tik Duiedwafsaiesaad_mm
Business Address 233 535584’53 GM SURQ 'lﬁﬁ Marﬁibeﬂfé tN %419
Telephone No. 219}64?-‘5859:},:" .‘:f:;:Fax No. 219—64“?-5@3? - Ermail Address m“m@mmm
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A-6

A-8

A9

A-10

A-11

Contact person for Commission Staff use in investigating customer complaints:
Name r'ﬂébert Nuss o Tite  Director a&mmmﬂmﬁw
Business address 259 East 34thﬁrwe Suite 102 Merrilville, IN. 46410

Telephone No. "+ ‘Fax No. 219:647-5297 - Emaj] Address

Applicant's address and toll-free number for customer service and complaints

Customer service address Eaéﬁastﬁﬂtkﬁ)ﬂwsuliewg ‘:):; ¥

Toll-Free Telephone No, 800-535-1183 ' g\ N0 2108475287 'Emai) Address TMuss@nisourcacom

Provide “Proof of an Ohio Office and Employee,” in accordance with Section 4929.22 of the Ohio
Revised Code, by listing name, Ohio office address, telephone number, and Web site address of the
designated Ohio Employee

Name MilaslHaﬂié. B G T e Title  Veritory Mar W Br” ot a EEORNES

Business address Bﬂﬂmnseypmﬁwsmenam& B L

Telephone No, 514-343-0895 - gy o, 614‘8“7%15? " Email Address Mharfia@ris

Applicant's federal employer identification number 352116556 - 20

Applicant’s form of ownership; (Check one)

O Sole Proprietorship J Partnership
[] Limited Liability Partnership (LLP) [] Limited Liability Company (LLC)
Corporation D Other S

(Check all that apply) Identify each natural gas company service area in which the applicant is
currently providing service or intends to provide service, including identification of each customer
class that the applicant is currently serving or intends to serve, for example: residential, small
commercial, and/or large commercial/industrial (mercantile) customers, (A mercantile customer, as defined
in Section 4929.01(L)(1) of the Ohio Revised Code, means & customer that consumes, other than for residential use, mare
than 500,000 cubic feet of natural gas per year at 3 single location within the state or consumes natural gas, other than for
residential use, as part of an undertaking having more than three locations within or outside of this state. In accordance with
Section 4929.01(L){2) of the Ohio Revised Code, “Mercantile customer” excludes a not-for-profit customer that consnmes,
other than for residential use, more than 500,000 cubic feet of natural gas per year at a single location within this state or
consumes natural gas, other than for residential use, as part of an undertaking having more than three locations within or
outside this state that has filed the necessary declaration with the Public Utilities Commission.)

(CRNGS Supplier Renewal - Version 1.07) Page 2 of 7



V] ™ v ]

7 Domitiion East Ghio 7 Residentiai Small Commereial EL%PES Commercial / WSQ#F
B [l 6

._f_, Vectren Energy Delivery of Ghio _u-’- Resildential 7 Small Commercial EJ Lal;ée Commercial / Industrial

A-12 If applicant or an affiliated interest previously participated in any of Ohio’s Natural Gas Choice
Programs, for each service area and customer class, provide approximate start date(s) and/or end
date(s) that the applicant began delivering and/or ended services.

Columbia Gas of Ohio

T :
End Date

I:I Small Commercial Beginning Date of Service

40

i Tt i 'm., B 1 = T
v | Industrial Beginning Date of Service October 2000 End Date
Dominion East Ohio

End Da

S

1vi
Industrial

Duke Energy Ohio

W Rk g 33 o i

I:] Small Commercial Beginning Date of Service End Date

AT I

v | Industrial Beginning Date of Service October 2001 " End Date

Vectren Energy Delivery of Ohio

AR

& = ; LTS
v |Industrial Beginning Date of Service February 2008 Exid Pate

A-13 If not currently participating in any of Ohio’s four Natural Gas Choice Programs, provide the
approximate start date that the applicant proposes to begin delivering services:

(CRNGS Supplier Renewal - Version 1.07) Page 3of 7



A-14

A-15

A-16

A-17

A-18

B-1

B-2

B4

"
Deminion East Ohio Intended Start Date  Movember 2009
v B e
v | Vectren Energy Delivery of Ohio Intended Start Date  January 2010

PROVIDE THE FOLLOWING AS SEPARATE ATTACHMENTS AND LABEL AS INDICATED.

Exhibit A-14 "Principal Officers, Directors & Partners,” provide the names, titles, addresses and
telephone numbers of the applicant’s principal officers, directors, partners, or other similar officials.

Exhibit A-15 "Corporate Structure," provide a description of the applicant’s corporate structure,
meluding a graphical depiction of such structure, and a list of all affiliate and subsidiary companies that
supply retail or wholesale natural gas or clectricity to customers in North America.

Exhihit A-16 "Company History," provide a concise description of the applicant’s company history
and principal business interests.

Exhibit A-17 “Articles of Incorporation and Byvlaws, provide the articles of incorporation
filed with the state or jurisdiction in which the applicant is incorporated and any amendments

thereto, anly if the contents of the originally filed documents changed since the initial application.

Exhibit A-18 "Secretary of State," provide evidence that the applicant is still currently registered with
the Ohio Secretary of the State.

PROVIDE THE FOLLOWING AS SEPARATE ATTACHMENTS AND LABEL AS INDICATED

Exhibit B-1 “Jurisdictions of Operation,” provide a current list of all jurisdictions in which the
applicant or any affiliated interest of the applicant is, at the date of filing the application, certified,
licensed, registered, or otherwise authorized to provide retail natural gas service, or retail/wholesale
electric services.

Exhibit B-2 ""Experience & Plans," provide a current description of the applicant’s experience and
plan for contracting with customers, providing contracted services, providing billing statements, and
responding to customer inquiries and complaints in accordance with Commission rules adopted pursuant
to Section 4929.22 of the Revised Code and contained in Chapter 4901:1-29 of the Ohio Administrative
Code.

Exhibit B-3 "Summary of Experience," provide a concise and current summary of the applicant’s
experience in providing the service(s) for which it is seeking renewed certification (¢.g., number and
types of customers served, utility service areas, volume of gas supplied, etc.).

Exhibit B-4 "Disclosure of Liabilities and Investigations," provide a description of all existing,
pending or past rulings, judgments, contingent liabilities, revocations of authority, regulatory
investigations, or any other matter that could adversely impact the applicant’s financial or operational

{CRNGS Supplier Renewal - Version 1.07)  Paged4 of 7



B-5

B-6

C-1

C-2

C-5

status or ability to provide the services for which it is seeking renewed certification since applicant last
filed for certification.

Exhibit B-5 "Disclosure of Consumer Protection Violations,” disclose whether the applicant,
affiliate, predecessor of the applicant, or any principal officer of the applicant has been convicted or held
liable for fraud or for violation of any consumer protection or antitrust laws since applicant last filed for
certification.

No L_.F‘Eea

If Yes, provide a separate attachment labeled as Exhlblt B-5 "Disclosure of Consumer Protection
Violations.” detailing such violation(s) and providing all relevant documents.

Exhibit B-6 "Disclosure of Certification Denial, Curtailment, Suspension, or Revocation,” disclose
whether the applicant or a predecessor of the applicant has had any certification, license, or application
to provide retail natural gas or retail/wholesale electric service denied, curtailed, suspended, or revoked,
or whether the applicant or predecessor has been terminated from any of Ohio’s Natural Gas Choice
programs, or been in default for failure to dehver natural gas since applicant last filed for certification.

3 Nﬂ EIYes
If Yes, provide a separate attachment, labeled as Ex]nblt B-6 "Disciosure of Certification Denial,

Curtailment, Suspension, or Revocation,” detailing such action(s) and providing all relevant documents.

PROVIDE THE FOLLOWING AS SEPARATE ATTACHMENTS AND LABEL AS INDICATED

Exhibit C-1 “Annual Reports,” provide the two most recent Annual Reports to Sharcholders. If
applicant does not have annual reports, the applicant should provide similar information, labeled as
Exhibit C-1, or indicate that Exhibit C-1 is not applicable and why.

Exhibit C-2 “SEC Filings,” provide the most recent 10-K/8-K Filings with the SEC. If applicant does
not have such filings, it may submit those of its parent company. If the applicant does not have such
filings, then the applicant may indicate in Exhibit C-2 whether the applicant is not required to file with
the SEC and why.

Exhibit C-3 “Financial Statements,” provide copies of the applicant’s two most recent years of
audited financial statements (balance sheet, income statement, and cash flow statement). If audited
financial statements are not available, provide officer-certified financial statements. If the applicant has
not been in business long enough to satisfy this requirement, it shall file audited or officer-certified
financial statements covering the life of the business.

Exhibit C-4 “Financial Arrangements,” provide copies of the applicant's current financial
arrangements to conduct competitive retail natural gas service (CRNGS) as a business activity (e.g.,
guarantees, bank commitments, contractual arrangements, credit agreements, etc.)

Exhibit C-5 “Forecasted Financial Statements,” provide two years of forecasted financial statements
(balance sheet, income statement, and cash flow statement) for the applicant’s CRNGS operation, along
with a list of assumptions, and the name, address, email address, and telephone number of the preparer.

(CRNGS Supplier Renewal - Version 1.67)  PageSof 7



C-6

-7

C-8

C-9

D-1

D-2

D-3

Exhibit C-6 “Credit Rating,” provide a statement disclosing the applicant’s current credit rating as
reported by two of the following organizations: Duff & Phelps, Dun and Bradstreet Information
Services, Fitch IBCA, Moody’s Investors Service, Standard & Poors, or a similar organization, In
instances where an applicant does not have its own credit ratings, it may substitute the credit ratings of a
parent or affiliate organization, provided the applicant submits a statement signed by a principal officer
of the applicant’s parent or affiliate organization that guarantees the obligations of the applicant.

Exhibit C-7 “Credit Report,” provide a copy of the applicant’s current credit report from Experion,
Dun and Bradstreet, or a similar organization.

Exhibit C-8 “Bankruptey Information,” provide a list and description of any reorganizations,
protection from creditors, or any other form of bankruptcy filings made by the applicant, a parent or
affiliate organization that guarantees the obligations of the applicant or any officer of the applicant in the
current year or since applicant last filed for certification.

Exhibit C-9 “Merger Information,” provide a statement describing any dissolution or merger or
acquisition of the applicant since applicant last filed for certification.

PROVIDE THE FOLLOWING AS SEPARATE ATTACHMENTS AND LARFL AS INDICATED.

Exhibit D-1 “Operations,” provide a current written description of the operational nature of the
applicant’s business. Please include whether the applicant’s operations will include the contracting of
natural gas purchases for retail sales, the nomination and scheduling of retail natural gas for delivery,
and the provision of retail ancillary services, as well as other services used to supply natural gas to the
natural gas company city gate for retail customers.

Exhibit D-2 “Operations Expertise,” given the operational nature of the applicant’s business, provide
evidence of the applicant’s current experience and technical expertise in performing such operations.

Exhibit D-3 “Key Technical Personnel,” provide the names, titles, email addresses, telephone

numbers, and background of key personnel involved in the operational aspects of the applicant’s current
business.

Applicant Signature and Title

Sworn and subscribed before me this ‘%"‘u'i -day of -TUNE

TN G \)ULIE B O L
Signature of official administering oath Print Name and Title

U M. WOCHIEk
 ske County
My Lommissior Exjiras

My commission expires on

(CRNGS Supplier Renewal - Version 1.07)  Page 6 of 7



The Public Utilities Commission of Ohio

Competitive Retail Natural Gas Service

Affidavit Form
(Version 1.07)
In the Matter of the Application of )
EnergyUSA-TPC S
need ) -GA-CRS

for a Certificate or Renewal Certlﬁcate to Provlde )

Competitive Retail Natural Gas Service in Ohio. )

Countyof - [ AKE - -
State of 1 /504

(1)

(2

3)

4

(3

(6)

(7

(®)

' /u.é&%# ‘4%&” L  ,_ o - [Affiant], being duly sworn/affirmed, hereby states that:

The information provided within the certification or certification renewal application and supporting information is
complete, true, and accurate to the best knowledge of affiant.

The applicant will timely file an annual report of its intrastate gross receipts and sales of hundred cubic feet of
natural gas pursuant to Sections 4905.10(A), 4911.18(A), and 4929.23(B), Ohio Revised Code.

The applicant will timely pay any assessment made pursuant to Section 4905.10 or Section 4911.18(A), Chio
Revised Code.

Applicant will comply with all applicable rules and orders adopted by the Public Utilities Commission of Chio
pursuant to Title 49, Ohio Revised Code,

Applicant will cooperate with the Public Utilities Commission of Ohio and its staff in the investigation of any
consumer complaint regarding any service offered or provided by the applicant.

Applicant will comply with Section 4929.21, Ohio Revised Code, regarding consent to the jurisdiction of the Ohio
courts and the service of process.

Applicant will inform the Public Utilities Commission of Ohio of any material change to the information supplied in
the certification or certification renewal application within 30 days of such material change, including any change in
contact person for regulatory or emergency purposes or contact person for Staff use in investigating customer
complaints,

Affiant further sayeth naught,

Sworn and subscribed before me this %*—'3 :‘ dayof - S ‘= Month Q\OOCI i_:,_‘:-"-i:YEHI'

CZ U.) Quuc M
Signature of Official A m:mstering Oath Print Name and Title

My commission expireson  \\ Jpuome 2 . G ,aooﬂ L

Affiant Signature & Title

(CRNGS Supplier Renewal) Page 7 of 7
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Exhibit A-14 “Principal Officers, Directors & Partners”

EnergyUSA-TPC is a wholly owned subsidiary of NiSource, Inc. We have no separate
officers, directors or partners. The company is managed by the following NiSource

employees:

Mike O’Donnell
President
EnergyUSA-TPC

801 East 86" Avenue
Merrillville, IN 46410
(219) 647-6044

Val Trinkley

General Manager
EnergyUSA-TPC

233 East 84™ Drive Suite 102
Merrillville, IN 46410

(219) 647-5293

Robert Nuss

Director Sales and Marketing
EnergyUSA-TPC

233 East 84™ Drive Suite 102
Merrillville, IN 46410

(219) 647-5899

Melissa Aton

Director of Risk Management
EnergyUSA-TPC

233 East 84™ Drive Suite 102
Mermillville, IN 46410

(219) 647-5283

Exhibit Page 1

EnergyUSA-TPC
233 East 84™ Drive Suite 102
Merrillville, IN 46410



Exhibit A-15 “Corporate Structure”

{

Robert G, Skaggs Jr.
President & CECQ - MiSource, Inc.

Wichsel Y. 0'Donnel
President - EnergyUSA-TPC

| |
val Trinkley
General Manager — EnergyUSA-TPC

Exhibit Page 2

|
M elissa Aton
Risk Management

]

_{

Karan Josephs
Adminigtralion

_[

Barbara Okonaski
Contract Ad minisiratien

r

Robhen Nuss

Director of Sales and Marketing

r

Wilas Haris
Territoty Manager - Central Ohic

Sandy Murphy
Tarritory Manager = Northem Ohio

Jaison Stash
Tenitory Manager = Northem Ohio

Lisa Dyer
Tarritory Managet — Southem Ohio

_{

Michele Abreli
L Sales Support ]
Bob Barsic
Manzger Revenue
Cherd Millen

Revenue and Bilking

Danne Schmidt
Revanue and Biling

EnergyUSA-TPC

233 East 84" Drive Suite 102

Merrillville, IN 46410



Exhibit A-16 “Company History”

EnergyUSA-TPC is the unregulated natural gas marketing subsidiary of NiSource, Inc.
(NI). EnergyUSA-TPC'’s industrial and commercial gas supply activities are
headquartered in Hammond, Indiana. Our wholesale, trading and asset management
activities are also headquartered in Hammond. As a full service energy management and
marketing company, EnergyUSA-TPC’s focus is on providing competitively priced
energy and energy management services to meet the exact needs of our customers.

Our experience serving commercial and industrial customers’ energy needs extends back
to 1984 with offices in northern Indiana - as NESI Energy Marketing from 19935 to 1959
and NETCO from 1984 to 1995. We are the oldest continually operating gas marketing
company in the country having recently celebrated our 25th anniversary in the business.

Exhibit Page 3 EnergyUSA-TPC
233 East 84" Drive Suite 102
Merrillville, IN 46410



Exhibit A-17 “Articles of Incorporation and Bylaws”

EnergyUSA-TPC, as a subsidiary of NiSource, Inc. is subject to the Articles of
Incorporation and Bylaws of NiSource. The Articles of Incorporation and Bylaws for
NiSource ate on file with United States Security and Exchange Commission. These
documents are unchanged since the original filing in September, 2005. If a copy of these
documents is required, please let us know.

Exhibit Page 4 EnergyUSA-TPC
233 East 84™ Drive Suite 102
Merrillville, IN 46410



Exhibit A-18 “Secretary of State”

EnergyUSA-TPC is registered with the State of Ohio Secretary of State office. Our
status is “Active” and our Regisiration Number is 1501856. The company is also
registered with the Ohio Department of Taxation, Our Account Number is 99042251.

STATE OF. OHIO

CERTIFICATE
Ohlo Secretary of State, J. Kenneth Blackwell

1501856
1t is hereby certified that the Secretary of State of Ohio has eustody of the basiness records for
ENERGYUSA-TPC CORP,
‘ an<l, that said tasiness reconds show the filing and recording of:

Document(s) Document Nofs):

FOREIGN LICENSE/FOR-PROFIT 200432703010 !
Authorigation to fransact business in Ohio is hereby given, until surrender, expiration or
cancellation of this license.

Witnesa my hand and the seal of the

Secrctary of State 2t Columbus, Ohio
this i5th day of November, AD.

S 0 ot et

1
[ Siate of (ida .
Office of the Sexratery of Swte QOhio Secretary of State

Exhibit Page 5 EnergyUSA-TPC
233 East 84" Drive Suite 102

Merrillville, IN 46410



Charter/Registration Number

Total Row Count in Report -1

| County [Contact
Expi

Business Nama Status Date Info

State
ENERGY USA-TPC CORP. Fersign Corporation Click for Dotat
Jirciiana
Exhibit Page 6 EnergyUSA-TPC

233 East 84" Drive Suite 102
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Exhibit B-1 “Jurisdictions of Operation”

EnergyUSA-TPC is currently licensed and actively marketing natural gas in the
following jurisdictions:

State of Indiana

State of Illinois

State of Michigan
State of Qhio

State of Pennsylvania
State of Kentucky

Exhibit Page 7 EnergyUSA-TPC
233 Bast 84% Drive Suite 102
Merrillville, IN 46410



Exhibit B-2 “Experience & Plans”

EnergyUSA-TPC maintains a well seasoned staff adept at providing superior customer
service. The company has been in the natural gas marketing business for 25 years and
values customers above all else. Currently, we offer several types of billing plans for
mercantile customers. The standard offer is LDC billing separate from the EnergyUSA-
TPC commodity billing. These customers also have the option of selecting a single bill
from EnergyUSA-TPC that includes both commodity and LDC fees. In this situation,
EnergyUSA-TPC then forwards payment to the LDC for all local delivery charges. For
the Residential and Small Commercial, EnergyUSA-TPC intends to allow the individual
LDC to perform billing and collection on our behalf. In these cases, the LDC will
provide a single invoice with commodity and delivery included. When payment is
received, our share is forwarded to us.

Customer inquiries and complaints will be handled by our customer service team
comprised of Territory Managers, Account Managers, Sales Support, Accounting and
Contracting personnel. All calls are funneled through our 800-531-1193 support hotline
number. Electronic mail responses will automatically enter an internal distribution list
for quick response.

We believe in providing service and value 1o our customers that rivals the best that can be
received anywhere else in the industry. We make the gas business enjoyable by taking
care of customers’ needs in a friendly and professional manner. We fully involve the
customer in pricing opportunities, purchasing and delivery activity at the level the
customer desires.

EnergyUSA-TPC is very proud of its long list of satisfied customers; customers that
reward our hard work and performance with their loyalty. We educate them by sharing
our competitive intelligence through our semi-annual seminars, communicate with them
through our monthly newsletters and inform them through daily market updates and
activity reports.

Exhibit Page 8 EnergyUSA-TPC
233 East 84" Drive Suite 102
Merrillville, IN 46410



Exhibit B-3 “Summary of Experience”

EnergyUSA-TPC currently supplied in excess of 6,000 mercantile customers in six states
with over 104,000,000 dekatherms annually. In addition, we provide wholesale natural
gas supply and account management for several Choice marketers currently active in
Indiana, Illinois, Michigan and Ohio. Types of customers served include everything from
heavy manufacturing facilities to universities to hospitals to commercial. In the
education market, we serve over 3,000 primary and secondary accounts in Indiana,
Michigan, Pennsylvania, Illinois, Kentucky and Ohio.

Exhibit Page 9 EnergyUSA-TPC
233 East 84" Drive Suite 102
Merrillville, IN 46410



Exhibit B-4 “Disclosure of Liabilities and Investigations”

There are no pending or past rulings, judgments, contingent liabilities, revocations of
authority, regulatory investigations or other matters that could adversely impact

EnergyUSA-TPC’s financial or operational ability to provide natural gas to targeted
customers.

Exhibit Page 10 EnergyUSA-TPC
233 East 84 Drive Suite 102
Merrillville, IN 46410



Exhibit B-5 “Disclosure of Consumer Protection Violations”

EnergyUSA-TPC, any officers or any employecs have never been convicted or held

liable for fraud or violation of any consumer protection or antitrust laws — not in the last
five years, not ever.

Exhibit Page 11 EnergyUSA-TPC
233 East 84" Drive Suite 102
Merrillville, IN 46410



Exhibit B-6 “Certification Denial, Curtailment, Suspension, or
Revocation”

EnergyUSA-TPC has never been denied or had any certification curtailed, suspended or
revoked by any legal governing authority.

Exhibit Page 12 EnergyUSA-TPC
233 East 84™ Drive Suite 102
Merrillville, IN 46410



Exhibit C-1 “Annual Reports”

Attached are copies of the 2007 and 2008 NiSource Annual Reports. EnergyUSA-TPC,
as a part of NiSource, does not publish annual or financial reports separately.

Exhibit Page 13 EnergyUSA-TPC
233 East 84™ Drive Suite 102
Menillville, IN 46410



Exhibit C-2 “SEC Filings”

Attached are copies of the most recent 8-K. NiSource SEC filing dated May 1, 2009.

Exhibit Page 14 EnergyUSA-TPC
233 East 84™ Drive Suite 102
Merrillville, IN 46410



Exhibit C-3 “Financial Statements”

Attached are copies of the NiSource Statistical Summary Book for 2008. This report
includes the consolidated balance sheet, income statement and cash flow from the 2008

10-K SEC filing. This report also includes numbers from 2007, 2006, 2005 and 2004 for
each of these financial reports.

Exhibit Page 15 EnergyUSA-TPC
233 East 84" Drive Suite 102
Merillville, IN 46410



Exhibit C-4 “Financial Arrangements”

EnergyUSA-TPC operates under the financial auspices of NiSource, Inc. The corporate

financial arrangements are discussed in detail in excerpts from the attached 2008 Form
10K on pages 36 —41.

Exhibit Page 16 EnerpyUSA-TPC
233 East 84™ Drive Suite 102
Merrillville, IN 46410



Exhibit C-5 “Forecast Financial Statements”

EnergyUSA-TPC has a revised business plan for marketing to Residential and Small
Commercial customers in Ohio. The financials from this plan are presented below.
There are not separate balance sheet, income and cash flow statements available for this
business. The projected financials were created by:

Robert Nuss

Director of Sales and Marketing

EnergyUSA-TPC
(219) 647-5899

a0 A 12 2013

Enrollments 500 1,000 5000 10,000
Revenue $ .. S00000:%  1650000:% 7,500,000 ;% 15,080,000
COGS § ®i61al s 1,492,056 | § 6,759,346 | § 13,518,692
Gross Margin $ 83979 | § 157944 | § 740,654 | $ 1481308
Customer Service ) 1,300 ; § 2000 ;8 2500 i % 2,500
ProgramMsnegement 1% 5000 ;3 6000 $ L1008 8000
Marksting/Sales ) 10,000 : § 12,000 | § 15,000 | $ 15,000
BadDebtExpense $ 10,200 ; § 19,800 ; § 93,00 ' § 130,000
Corparate Suppont $ 35000:% 40,000 i § 60,000 ; 3 100,000
Total Operating Expenses $ 60,300 | § 77,800 | § 172,500 | § 303,000
Taxes $ 582879 1 § 107,944 | § 490,654 ; % 931 308
Net Incame % (35300); § (27,5000 3 71,500 ( § 197 060
Exhibit Page 17 EnergyUSA-TPC
233 East 84" Drive Suite 102

Merrillville, IN 46410



Exhibit C-6 “Credit Rating”

As a division of NiSource, EnergyUSA-TPC does not receive separate credit ratings from
rating agencies. NiSource has the following reaffirmed credit ratings as of June, 2009:

S&P BBE-
Moody’s Baa3
Fitch BBB-
Exhibit Page 18 EnergyUSA-TPC

233 East 84" Drive Suite 102
Merrillville, IN 46410



Exhibit C-7 “Credit Report”

Attached separately is a Credit Evaluator Report for NiSource Inc. as compiled by Dun &
Bradstreet,

Exhibit Page 19 EnergyUSA-TPC
233 East 84" Drive Suite 102
Merrillville, IN 46410



Exhibit C-8 “Bankruptcy Information”

EnergyUSA-TPC nor NiSource have ever participated in any type of bankruptcy or
reorganization filings.

Exhibit Page 20 EnergyUSA-TPC
233 East 84™ Drive Suite 102
Menmillville, IN 46410



Exhibit C-9 “Merger Information”

EnergyUSA-TPC continues to operate under the same parent as when the company was

created 25 years ago. In the previous five years, there have been no material changes to
the company.

Exhibit Page 21 EnergyUSA-TPC
233 East 84® Drive Suite 102
Merrillville, IN 46410



Exhibit D-1 “Operations”

EnergyUSA-TPC routinely provides customers with the following activities:

Strategize — We develop, implement and manage a strategy that reflects the risk profile
desired by individual customer groups that provides competitively priced, reliably
delivered natural gas. We will constantly monitor current market conditions and keep
customers advised of potential impacts upon the implemented strategy. As market
conditions warrant, revisions to the strategy will occur as required.

Operate — We manage the planning and delivery of all natural gas supplies to the LDC
City Gate on behalf of all customers. EnergyUSA-TPC purchases sufficient quantities of
natural gas to provide firm supply of 100% of actual customer needs on any day. Long-
term planning, monthly and daily nominations and intra-day nomination changes are all
represented in this process. Gas supplied may be full requirements or nominated supply,
depending on the supply option selected by the customer. Anytime prices are fixed for
gas supply, EnergyUSA-TPC backs 100% of that supply with a purchase of our own, At
not point do we utilize customer requirements to “play the market” or try to out-guess
future market moves.

Work with Ohio Local Distribution Companies (LDC’s) — We will insure that all
managed accounts are billed on the correct invoice with correct price figures. Because
we are already extremely conversant with LDC gas management personnel, we are
confident that we will become a valuable intermediary between the customer and the
various LDC’s.

Balancing account and storage options are often applied by energy managers without a
true understanding of their operation. We have been managing accounts on gas systems
all over the U.S. This gives us an exceptional understanding of the nuances of balancing
and storage and gives our customers an extra advantage. We are in the perfect position to
use these services to their financial benefit.

EnergyUSA-TPC primary focus for the Residential and Small Commercial market is to
act as a supplier/manager for aggregated/consolidated accounts that have already been
aggregated/consolidated by another company or governmental authority. While we will
serve any individual customers that desire to enroll, we will not be conducting any
organized customer acquisition campaigns or sales efforts targeted at individual
customers.
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Exhibit D-2 “Operations Expertise”

EnergyUSA-TPC has been supplying customers with natural gas for over 25 years.
During that time, we have NEVER failed to delivery even a single therm of natural gas to
any customer. Our focus has always been on the Midwest gas markets and we have
acquired an expertise in those markets that is hard to match. Our retail mercantile supply
business moves over 104,000,000 dekatherms annually, all of which is guaranteed 100%
firm delivery to our customers. We are extremely adept at managing through
curtailments, OMO’s and OFQ’s. In the days following Hurricane Katrina, in spite of
numerous Force Majeures called by various pipelines, we kept gas flowing to our
customers and, more importantly, kept every customer whole price-wise.

EnergyUSA-TPC has been active in the Ohio market for several years now and we have
proven adept at managing gas supply on the four primary LDC’s in the state. We have
three Territory Managers and one Account Manager dedicated solely to the Ohio market.
In addition, one gas Trader and one basis trader specialize in trading and managing
supply on the pipelines serving the state.

NiSource, Incorporated, the holding company for EnergyUSA-TPC, is the 3" largest
natural gas distribution company in the country. NiSource owns and/or controls
substantial portions of every segment of the natural gas industry from exploration and
production, to inter-state pipelines, to vast storage resources to local utility distribution
networks throughout the country. EnergyUSA-TPC is the sole unregulated energy
management and marketing company operated by NiSource. As such, we have full
access to many company resources and use that access to provide an advantage for our
customers. We have the resources, the experience and the corporate support necessary to
manage customer accounts to their highest expectations.
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Exhibit D-3 “Key Technical Personnel”

EnergyUSA-TPC has a talented team of individuals available to support Residential and
Small Commercial accounts. The team is comprised of the following individuals:

Val P. Trinkley

General Manager
EnergyUSA-TPC
219-647-5293
vtrinkley@nisource.com

Val has more than 23 years of experience in sales, customer service and engineering in
the natural gas and electric industry. His primary focus has been energy sales and
application engineering to the industrial and large commercial segments. He has a
Bachelor of Science Degree in Metallurgical Engineering and Material Science from the
University of Notre Dame. Additionally, he has received the Certified Energy Manager
designation from the AEE. Finally, he has received numerous sales and customer service
awards from NIPSCO.

Robert A. Nuss

Director of Sales and Marketing
EnergyUSA-TPC

219-647-5899
rMUssinisQuUrce.com

Bob has more than 24 years of experience in sales & marketing, customer solutions and
energy projects in the natural gas and electric industry. He has a Bachelor of Science
degree in Building Construction from Purdue University as well as a Master of Business
Administration degree from Indiana Wesleyan University.

Milas Harris

Territory Manager — Central Ohio
EnergyUSA-TPC

614-343-0595
mbarris(@nisource.com

Milas has over 19 years experience in the Natural Gas Industry. Prior to joining
EnergyUSA-TPC, he worked 4 years in natural gas procurement for Clinton Energy
Management Services Inc. (CEMS). At CEMS, Milas was responsible for purchasing
natural gas, transportation and storage for several large industrial accounts across the
United States. Prior to joining CEMS, Milas worked 9 years for ANR Pipeline Company
in various roles including scheduling system supply, monitoring purchase agreements,
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rate and tariff analysis, marketing transportation and storage services. Milas has a
Bachelor of Science Degree in Mathematics from the University of Detroit.

Lisa Dyer

Territory Manager ~ Southlern Ohio
EnergyUSA-TPC

812-537-2540

ldyer@nisource.com

Lisa has 22 years of experience in the natural gas industry, in various operations, rates,
and gas supply and transportation gas-related (balancing, nominating and scheduling)
positions. She has proven, hands-on experience with customers behind the various Ohio
LDC’s city gates, including Cinergy (formerly Cincinnati Gas & Electric).

Sandy Murphy

Territory Manager — Northem Ohio
EnergyUSA-TPC

440-526-4072

smurphy(@nisource.com

Sandy has 15 years of experience in the gas business in a variety of operations and sales
roles. She is particularly adept working with customers on the north end of Ohio behind
Columbia Gas of Ohio and Dominion East Ohio Gas. With a Bachelor of Arts degree
from Ramapo College, Sandy has worked for Columbia Energy Services, First Energy
Solutions and Tenneco Gas Marketing prior to joining EnergyUSA-TPC.

Cheryl Millen
Accounting
EnergyUSA-TPC
219-647-5289
cmillen@nisource.com

Cheryl will be the primary point of contact for account billing and invoicing. Cheryl has
coordinated the accounting function for EnergyUSA-TPC for over 12 years and is
familiar with the unique billing methods for the Ohio LDC’s.

Barb Okonoski

Contracts
EnergyUSA-TPC
219-647-5976
bokonoski{@nisource.com

Barb leads the contract efforts for EnergyUSA-TPC. She will provide contract expertise
during the supplier selection process and maintain the customer account contact database.
She is extremely conversant on the various industry standard contracts generally used.
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Exhibit C-1 "Annual Report"
EnergyUSA-TPC




ur Aspiration

Became the premier company in our industry, with a strong financial profile, a wide runge
of invesiment-driven growth oppartunities, robust and sustainable earnings and cash flow,
top-tier safcty, service and reliability meiries, and a solid foundation of engaged, aligsned and
safe employees.

Our Stratagy

* Execule on regulatory initiatives and infrastructure programs at our utilities
* Expand and grow our nalural gas transmission and storage business

* SBtrengthen our financial foundation

* Enhance processes, performance, safety and reliability across our companies

Our Commitments

» Operate safely

* Deliver reliable service to ouy customers

+ Execute on our balanced business plan

+ Maintain our investment-grade credit ratings and dividend
* Generate long-term, investment-driven earnings growth

* Communicate in a transparent and timely manner




During 2008,
NiSource dellvered
on its commitmenis,
Across virtually every key dimension of our

business, NiSource teams made excellent
progress,

* We hit our key financial and business
targets.

* We strengthened our financial foundation.
* We resolved lepacy issues.

* We continued building a foundation for
sustainable, investment-driven growth.,

These achievements are somewhat cbscured
by the challenging economic and financial
conditions we and other companies have faced
of late and the extent to which those factors
have affected our share price performance.
However, as discussed below, I believe that —
by almost any measure — the progress our
team made in 2008 was truly exceptional.

Beknowizoging Clobal Oh
ereserving Der Plar
Although we made significant strides forward
over the course of the last year, we fully
appreciate the challenges that lie ahead and
the need to continue to effectively navigate
the ongoing economic downturn and difficult
financial market conditions. To that end, our
management team and Board of Directars
have taken steps to preserve the core
elements of our business strategy while
maintaining financial flexibility and
adequate liquidity.

As we move forward into 2009, our team is
equipped with a balanced, measured long-
term business plan and a proactive strategy
for addressing the near-term challenges that
face our company. It is my privilege to share
this update with you and explain why — today
more than ever — 1 am convinced we will
deliver on var oommiimenis to enhance
shareholder value, deliver long-term earnings
growth and become Mpefh America’s
preiniey pegulnted enerey company.

Delivaring Resuis
As you know from cur periodic updates,
NiSource’s financial performance for 2008 was



golid. For the year, we delivered net operating
earnings {(non-GAAP) of $348.5 million, or
$1.27 per share. On a GAAP basis, income
from continuing operations was
$369 .8 million, or $1.35 per share. For the
second consecutive year, those results were in
line with our earnings
g g targets, and reflected
‘ 2 the collective effort
and commitment by
people across our
organization.

On a business
segment basis, we
saw high-quality
execution on a
number of key
initiatives that are
central to our
balanced plan for delivering long-term growth.
As you will see in the segment, profiles
featured in this vear’s report, there were
significant accomplishments across each of our
three primary businesses during 2008:

¢ Our gas distribution team advanced an
extensive array of landmark infrastructure
enhancement programs and complementary
regulatory and coramercial initiatives.

* Our Indiana team made significant progress
in addressing near-term electric generating
capacity needs and advanced an aggressive
regulatory agenda, including the important

Management Team

Robert C. Skaggs, Jr.

President & Chief Executive Of cer

Stephen P Smith

. Lo _
Execative Vice Presen. & Chied Fmanzial Utlcer erm} Staton

Northern Indiana Public Service Company
(NIPSCOQ) electric rate case,

* Our gas transmission and storage (NGT&S)
team continued to deliver on its strategy of
maximizing value from existing assets and
advaneing growth projects that leverage our
unparalleled pipeline and storage footprint.

Regulated
Gas Transmission
& Storage

I would be remiss if I didn’t also point out that
our NiSource teams delivered these results
despite a daunting array of unprecedented
and, in some eases unimaginable, challenges.
These ranged from devastating storms and
hurricanes, to flooding, and ~ in the case of
our NGT&S team — the catastrophic
destruction of an entire mainline compressor
station by a tornado,

Fileen O'Neill Odum
bxecutrve Vice Pes dent & G-oas C=C,
NI Irdigna Business UniL

Kathteen O'Leary

Sen or Ve Presidar t Peilorance Managemen:

Executive Vice es dent & Goup UL,

. ) NI Gas Distibat o
Carrie J. Hightman Azttt

Excealive Vice President & Chie” Legat Officar

Christopher A, Helms

Executive Vice President & Group CLO, Rol
NI Gas Transmissiun & Sregz '

rt D. Campbell

Violet G.

Michael W, O'Donnell

Execuzive Vice Pres denl

Vice Presiden Audit

Seor Vice Pres dend, Human Ses




As we have come to expect — and by no means
take for granted — the response of NiSource
employees to these and other challenges was
remarkable. Our teams remained focused,
productive and safe. This is a key reason why
a solid foundation of engaged, aligned and
safe employees remains a key priority for

gur organization.

HEr o g 12

g Dur Foundsation

In addition to our business unit
accomplishments, we took several key steps
during 2008 to strengthen our balance sheet,
gharpen our corporate focus and eliminate
distracting legacy issues. In particular,

I would highlight:

¢ The sale of Northern Utilities and
Granite State Gas Transmission to Unitil
Corp. for about $200 million, including
working capital.

* The sale of non-strategic Columbia Gulf

Transmission assets in the Gulf of Mexico to

Tennessee Gas Pipe Line for $7.5 million.

* The successful completion of the sale of the
Whiting Clean Energy facility toc BP
Alternative Energy North Ameriea for
approximately $217 million, including
working capital.

» Resolution of the Tawney class action
litigation, which involved natural gas
royalty claims against Columbia Natural
Resources, a former NiSource subsidiary.

We also took steps throughout the year to
secure financing and strengthen NiSources
liquidity position. During the second quarter,
we successfully issued $700 million of senior
unsecured deht at favorable rates. We later
successfully refinanced about $250 million in
NIPSCO Pellution Control Bonds and

supplemented our $1.5 billion revolving credit

facility that extends to July 2011 with a new,
six-month $500 million eredit facility. That
facility helped ensure ample Lguidity to
accommodate the eompany’s seasonal cash
flow requirements and t¢ provide near-term

enhancement programs antd complementary regulatory
and commercial initiztives:

* Calumbia Gas of Pennsylvania reached s unanimous
£41.5 mi:lian rete case settlement wath requlatory
stakehclders  ¢'osely hinket o ine company’s
514 hillion, 20 year sistribution
teplacement program,

+ Columbia Gas of Ohio received approval of a landmark
rate case settlement that provides an add'tional
$47 1 million ir arpual base revenges and establishes
an enhanced rate struclure and nawe and sida
maragement and love mcome customer suppart
programs. The settlement contains a tracking
mechanism closely synchronizad with the company's
$2 billion lang-term infrastrdcture enhancement anc
replacement program.

-anced other requlatery and commergizgl initiztives,

vding the filing of & $3.7 million rate case a7

wnivia Gas of Maryland, preparatians fo- rate case
flings at Columbia Gas of Kentucky and Bay State Gas,
and securing an agreement for Columbia Gas ot
Virginia to serve the planned 58C meqawall Bear
Garden generaling station 'n Buckingham County, Va.
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Maximizing growth and value

During 2008, NiSource's Gas Transmission & Storage
(NGT&S) business continued its strategy of developing a
portfolia of growth projects while maximizing value from
its existing asset hass.

= Successfully launched the 182-mile Miltennium
Pipeline, jointly owned by units of NiScurce, Mational
Grid, and DTE Energy.

* Increased overall revenues and throughput from the
first full year of Hardy Storage aperations and naw
syslem intercennects along the Columbia Gulf
Transmission and Columbia Gas Transmission
pipeline systems,

* Continued constructian on the fully-subscribed
Eastern Market Expansion 1o add $7,000 dekatherms
(Dth} per day of storage and transpo-tation deliverahi ity
this year.

« Receivad approval to construct the Tully subscribed
Appalachian Expansion project, adding 100,000 Dih per
day of transportation capacity by late this yzar.

Advanced other

near-ierm growth ppportunities,

thosa lin g /s

funding flexibility related to the Tawney
settlement. As of the end of 2008,
approximately $750 million of aggregate credit
capacity was available to NiSource under
these facilities.

Given the substantial progress made in
advancing our business plan during 2008,
under normal circumstances, we would have
been delighted with our prospects as we
entered 2009. However, for us and countless
other businesses across the globe,
circumstances are anything but normal.

Taking o Thonghtivl,

Fross proach

From the outset of the global financial and
economic crisis, NiSource’s executive team and
Board of Directors have been actively engaged
in assessing potential impacts on our
businesses and developing plans to effectively
manage through this period.

As you might expect, a focal point of our
initial efforts has been to ensure continued
access to credit markets on reasonable terms —
an essential requirement for a capital
intensive business such as ours. We also have
concentrated on the potential impacts of the
economic decline on the industrial and other
markets we serve, as well as on increases in
pension expense and funding requirements.
While these issues certainly are not unique to
NiSource, they represent a set of challenges
that we need to — and will — thoughtfully and
proactively manage.

With that in mind, we developed a plan to
address the issues created by curreni financial
and economic conditions without sacrificing
the core elements of our lang-term growth
strategy. This balanced and measured
approach is designed to maintain our business
commitments while managing liguidity in a
prudent and disciplined fashion, Here are
some key elements of our plan, many of which
I am pleased to say have already been
accomplished or are well under way:

* We reduced planned capital spending for
2009 from slightly more than $1 billion to



$800 million — with 2009 investments split
evenly between growth (or revenue
generating) and maintenance projects.

* We have reduced working capital
requirements to generate at least
$250 million in additional liguidity for
2009, a reduetion that, if anything, we
regard as conservative,

* We repurchased approximately $32 million
of the $450 million of debt scheduled to
mature in November 2009, as well as $68
million of debt scheduled to mature in
November 2010.

* We developed plans to adopt an expanded
dividend reinvestment plan, which is
expected to reduce cash requirements by
$15 to $20 million annually,

$1,807M

B Gas Distribution
W GT&S

B Electric

% Sugar Creek

# Other

I would also note that NiSource’s near-term
liquidity profile will be enhanced by the
“bonus” tax depreciation provisiong contained
in the American Recovery and Reinvestment
Act of 2009, enacted in February of this year.
Specifically, we estimate that the measure will
effectively generate $100 million in
ineremental cash for NiSource in 2009.

In addition, we have undertaken a number of
initiatives that will help us further enhance
efficiency and reduce operating and
maintenance
expenses. These
inelude tightly
managing staffing,
freezing base
compensation for
senior executives and
postponing most
exempt employee pay
increases across all of
NiSource. Our
business units have
launched additicnal
efforts to generate
cash or better manage
costs — with activities tailored to the unique
circumstances of our companies. For example,
in response to the economic slowdown, our
NGTE&S unit recently accelerated a planned
restructuring of its operations to better focus
on core business processes, increasing
efficiency and maintaining safe, reliable
customer service.

Ensarving Fosno
and Liguidity
The combined effect of these initiatives has
been to reduce NiSource’s total projected 2009
financing requirements from nearly $1 billion
to less than $500 million. I am pleased to say
that, as of this writing, we have fully
addressed those 2009 financing requirements,
and we are well along in meeting our 2010
financing needs.

gl Flaxibiliy

In February we closed on a $265 million two-
year term loan under atiractive terms, with
the opportunity to expand up to a total of
$500 million in April under an accordion
feature in the financing agreement.
Additionally, in March, we issued $600 million
in senior unsecured notes in an underwritten
offering. The proceeds from that issuance will
allow us to complete the refinancing of
outstanding debt scheduled to mature in
Novermber 2009 and for general corporate
purposes, including refinancing a portion of
outstanding debt scheduled to mature in
November 20160,



Electric

Addressing eapacity needs while
pursuing a robust regulatory agenda

NiSource's Northern Indiana Public Service Company
{NIPSCO) took steps in 2008 to meet customers’ long-
term glectric generation capacity needs, diversily its
clectric supply portfolio and pursue an agg-essive
requlatory agenda;

* Acguired the 5330 miilion, 535 megawatt Sugar Creek
combined cycle electric generating facility. By
December 1, 2008, the plant was successfully
dispaiched into the Midwest Independent Transmission
System Operator (MISQ), allowing it 1o hegin direclly
serving NIPSCO's 455,600 electric customers

Added wind-generated power to NIPSCO's portfolio
beqginning ir 2009.

Filed NIPSCOs electric base ratc case - its firstin

20 years - seeking a rate adjustment of approximatcly
8.8 percent, ar abaut 385 millian annually. The
proceeading is expected to he completed and new rates
placed intc effect in late 2009 or early 2010.

Centinued a mulli-year generation reliabilily investment
program and accelerated distrihution syslem reliability
and outage response improvements.

Praposed expanded energy efficiency programs for
eleciric customers, such as direct load control
programs, energy efficiency rebates, and

advanced metaring.

Suffice it to say, I am confident that our
comprehensive and proactive strategy will
enable us to successfully maintain NiSource's
finanecial flexibility and solid liquidity

going forward.

unforeseen items, we would essentially be on
track to achieve NiSource's three-year
earnings trajectory that we shared with you in
late 2007. Unfortunately, those items for 2009
are significant — starting with increased
pension expense.

Like many of our peers in the utility industry
and, indeed, large empiloyers in general, we
are seeing a significant increase in pension
expense, due to the recent deterioration in
global securities markets. While over time we
expect to reflect increased pension expenses in
rates, this issue will have a negative impact
on earnings in the near term. In that regard,
for 2009, NiSource's pension expense will be
about $100 million higher than it was in 2008,
reducing forecasted earnings by 24 cents

per share.

1 would emphasize that our pension asset
performance historically has been quite strong
and that we entered 2008 in a fully funded
position. For 2008, our plan assumed asset
performance of 9 percent, while actual returns
— like those for many companies — were down
by approximately 30 percent.

In addition, as a result of the Tawney
settlement payments and other factors, we
expect a year over year increase in interest
expense of approximately 12 cents per share.

Lastly, we expect that the economic downturn
will negatively affect 2009 earnings by about
5 cents per share and that increased property
taxes and other costs will amount to about

8 cents per share.

On the positive side of the ledger, we expect
our 2009 earnings will be positively impacted
by a number of items, including increased



revenue from customer growth and pipeline
projects (totaling 11 cents per share) and
favorable regulatory cutcomes in
Pennsylvania and Ohio (which are expected to
contribute about 16 eents per share).
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As a result of these factors, we expect
NiSource's net operating earnings (non-GAAP)
for 2009 to fall within a range of $1.00 to
$1.10 per share. On a GAAP basis, the range
for basic earnings per share from continuing
operations is expected to be the same as net
operating earnings.

Although this decline in expected earnings
from 2008 to 2009 effectively resets our
earnings baseline, we remain firmly
committed to achieving long-term, sustainable
growth for our many stakeholders. Because
our core business remains sound and our
progress is real, I have confidence in ¢ur
ability to deliver on that commitment. If
anything, I am even more convinced that
NiSource’s portfolio of low risk, repulated
buginesses can consistently deliver

3 to 5 percent earnings growth over the
long term.

Befivering oa Dur Commiiments

In closing, I will revisit a point I made at the
beginning of this letter: Although somewhat
obscured by today’s financial and economic
conditions — and the headwindg they present
for the current year — 2008 was indeed a
strong year for NiSource. We executed against
an aggressive, highly visible plan, in a tough
econoniic environment,

i

Going forward, we remain strongly committed
to maintaining a solid financial foundation
and to delivering on our fundamental

promise of growing NiSource by investing in
our infrastructure and coupling that
investment with effective regulatory and
commercial actions.

If we can do that — and I am confident we can
— we will generate long-term, sustainable
value for NiSource shareholders.

Thank you once again for your investment in

NiSource and for your continued interest
and support.

Sincerely,

Ttk pe

Robert C. Skaggs, Jr.
President and Chief Executive Officer
NiSource Ine.

]



Faliow Srockholdars:
On behalf of the Board of Directors, thank you
for your investment in and continued support of

NiSource.

As highlighted in President and CEO Boh
Skaggs’ letier, 2008 was a year of significant
progress for our company. In the face of a
number of stiff challenges, the NiSource team
delivered on its commitments and advanced the
company’s strategy of delivery long-term
sustainable graowth.

Without question, the persisting downturn in
the economic and financial environment will
present NiSource — and virtually all companies
- with a continuing wave of challenges as we
move forward in 2009, While NiSource's
portfelio of low-rigk, regulated and resilient
husinesses may be better positioned than many
to weather these turbulent times, the company’s
management and Board recognize that we too
must make adjustments and take the steps
necessary to prudently manage through this
period. I want to underscore to you that the
Board has been actively engaged and is very
supportive of management’s plan to move the
company forward in 2009, and is confident in
the ability of the NiSource team to execute on
that plan.

As a Board, we take seriously our role as
stewards of your investment in NiSource, and
we are [irmly cormnmitted to principles of
integrity, transparency and independence.

Board of Directors

Ian M. Relland
Chairmar of the Board
RiSource Inc.

Richard A. Abdoo
Presidant
A Abdoo & Co. | LG

Principal
Serrafix

EVP &CFO

Dresser, Inc

Marty Kittrell

During 2008, we welcomed two new Board
members — Richard A. Abdoo and

Michael E. Jesanis — who come to NiSource with
a depth of corporate and energy industry
experience and valuable financial and
operational insight. Their commitment and
perspective, and that of the entire Board, are
very much appreciated.

As we move forward through 2009, I can assure
you that the Board will continue to maintain a
high level of engagement with Management
and, together with Bob and his team, will test
and validate the company’s strategies and plans
on an ongoing basis. Despite what, promises to
be a challenging environment, we are confident
the company will continue to deliver on its
commitments to vou and our other key
stakeholders.

Onee again, thank you for your investment, and
for your continuing support of OUR company.

Sincerely,

Qow 1. botland

Ian M. Rolland
Chairman of the Board
NiSource Inc.

Michuael E. Jesams

Presidert t CEQF
N Seurea ne.

Dr. Steven C. Beering
Chairman
Nationa! 52 ence Board

W. Lee Nutter
Rutrod Chainman
President & GLO, Rayorier, Ine

Dennig E. Foster
Principal
Faster Thorgugtbred Invastments

Deborah &, Parker

zuonal Busiress Solutions, Inc.
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This document contains “forward-looking statements.” For & discussion of tactors that could cause actual results
to differ materially from these contained in such statements, please see “Management's Discussion and Analysis of
Finanzial Condition and Results of Operations™ in the NiSeurce Inc. annual repart an Form 10-K included herein.

NiSource Int. commaon steck is listed and traded on the New York Stock Exchange under the symbel NI. The shares
are listed in financial stock quotations as NISOURCE. As of Dec. 31, 2008, NiSource Inc. had 36,194 registared

common stockhelders.

Anticipaied Dividend Record and Payment Dates

NiSource Common Stock

Beeoed Date Pavmeni Datle

04-30-09
07-31-09
10-30-09
01-29-10

05-20-09
08-20-09
11-20-09
02-19-10

Common Stock Dividend Declared

The Board of Directors, effective January 9, 2009, has
declared a guarterly dividend of 30.23 per sharg,
equivalent to $0.92 per share on an annual basis.

Investor and Financial Information

Financial analysts and investment profassionals should
direct written and telephone inquiries to NiSource
Investar Relations at 801 E. 86th Ave., Merrillville, IN
46410 or {219} 647-6209.

Copies of NiSource’s financial reports are available by
witing or calling the Investar Relations dapartment at
the address or phone number listed above. The
matarials are also available at www.nispurce.com.

Stockholder Services

Ouestions sbout stockholder accounts, stock
certificates, transfer of shares, dividend payments,
automatic dividend reinvestment and stock purchase
nlan, and electronic deposit may be directed to Mellon
Investor Services at the folluwing:

BNY Mellon Shareowner Services
PO. Box 353015
Pittshurgh, PA 15252-8015

or

480 Washingion Boufevard
Jersey City, NJ 07310-1900

{888} 883-7790

TOD for Hearing Impaired
{800) 231-5469

Foreign Stockholders
{201) 680-6578

TDD Foreign Stockholders
{201) 630-6610

waw baymellon. com/shareownarfisd

On June 9, 2008, NiSourca's Chisf Executive Officer submitted t the New York Stock Exchanga ("NYSE") an annual
certification stating that as of that date he was not aware of any violation by the company of the New York Slock
Exchange’s corporate governance listing standards, as required by Section 303A.12{a) of the NYSE's Listed
Campany Manual. NiSource’s Chief Executive Officer and Chief Financial Dfficer have provided certifications to the
U.5. Securities and Exchange Commission as required by Section 302 of the Sarbanes-Oxley Act of 2002. These
certifications are included as Exhibits 31.7 and 31.2 to the company's 10-X for the year ended December 31, 2008.

Stocltholder Inquiries
BNY Mellon
Sharcowner Services

(888) 884-7790

Analyst Inquiries
Investor Relations

(219) 647-6209

Media Inquiries
Communications

(219) 647-55681
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At NiSeurce, our aspiration.is ta be'the’ premmr company in our industry, with a strong financial prnfile a wnde range nf N

investment-driven growth oppartunities; rebust and sustainable earnings and cash flow; top-tier safety, service and -
reliability metrics; and a solid foundation of engaged, aligned and safe employees.

| am pleased tc report that 2007 was a year of significant progress that brought us closer to achieving that aspiration.

Across virtually svery dimension of our business, our team made extraordinary progress in “fixing,” “building” and

“repesitioning” NiSource in 2007. Certainiy, advancingthe implementation of NiSource’s Path Forward business

strategy, which is premisett on long-term infrastructure investments, is at the forefront of these accomplishments. Key.

components of that implementation effort mcluded bold steps to resalve an array of legacy operating, regulatory and
commercial sssuesgsettmg the stage for what promises to be a pivotal year for our company in 2008

From an earnmgs standpomt NiSource's core regulated natural gas and electnc nperatmns contmued 1o deiwer solid
perfermance, with resultsfor 2007 that exceeded our outlook. Meanwhite, our teams made significant progress during
the year te reposition the company to deliver long-term growth, With this important foundational work largely
completed, each of our business segments is now paised to do what they do best—execute the key investment,
regulatory and commercial alements of our business plan, deliver on our commitments, and Achreve t}ur Asplratmn of :
becoming The Premier Regulated Energy Company in North Amem:a. SN - s
Throughout this report and NiSource’s accompanying 2007 Form 10 K, yuu wﬂ! sag eurdence uf progress mada dunng o
the year. For now, [ would like to hlghllght just a few examples '
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COTTEE i @ our Lore Ke: s and our Strgtegic Plan
Central fo our lung-term gruwth strategy is the underlying strength of NiSourte’s core regulated assets_our focal
natural gas distribution companies, our Indiana electric business and our extensive natural gas transmission and
storage operations.

During 2007, we confirmed the value of those assets through our deliberate and discipiined strategic and financial
review process. The review considered a broad range of options, financial techniques and structures within the context
of our commitment to sustain NiSource’s dividend and maintain our investment grade credit ratings.

As we reported in May, the review concluded that NiSource's existing set of core assats are fundamentally strong, with
an array of long-term organic growth prospects. We are convinced we can maximize the value of those assets through
our investment-driven strategic plan and deliver long-term, sustainable earrings and cash flow growth for qur
shareholders. And we are hacking that strategic plan with an unprecedented $1 billion plus annual investment pregram
that will be tightly integrated with our regulatary and commercial activitias.

g =% .
ating on cur Four-Pert Plan
Even as pur strategm and financial revisw process was concluding, NiSource teams were actively advancing a wide
array of initiatives as part of the campany’s four-part business plan. That plan centers on: 1) Expansion of and
commercial growth of the gas transmission and storage business; 2} Regulatory and commarcial initiatives at our
utilities; 3) Financial management; and 4) Process and expense management.

At the farefront of those initiatives in 2007 was the progress we made on our development of a master limited
partnership {MLP} as a strung camplement to our NiSource Gas Transmission and Storage (NGT&S) growth strategy.
That work ted ta our December annauncement that our new, wholiy-owned subsidiary, NiSource Energy Partners, LB,
had filed a registration statement with the Securities and Exchange Commission {SEG). The filing, subject to SEC
review, proposed an initial public offering, with the partnership’s initial asset being the Columbia Gulf Transmission
Gampany system stretching from Louisiana to Kentucky.

Beyond the MLP iritiative, our NGT&S group also continued to develop and execute on a steady stream of pipeline and
storage growth projects—an impartant plank in aur long-term growth platform. NGT&S projects advanced during 2007
included:

* The initfation of service under the Hardy Storage project,

= The Eastern Market Expansian, which received FEHC approval in January of 2008 and is targeted
for completion in earty 2009,

* A major expansion of capacity into the Florida Gas Transmission system,

« Several new low-cost, high-return connections to the Columbia Gulf system,

* The June launch of construstion on the Millennium Pipeline in New York—slated for completion

in late 2008.

Our Balanced Approach

The NiSource portfolio of low-risk, requiated assets generates
about 53 billion in annual net revenues, ranking among the
nation’s largast integrated energy firms and squarely among

the Fortune 400 list of top U.S. companies. Dur aperating
income Js balanced betwean each of our three business
segments. NiSource stock trad
Exchange under the symbal NI.



Itis also important to note that the NGT&S team delivered improved aperating income during 2007, despite tempered
opportunities for optimization-related services dua to less volatility in the natural gas market. Driving this improvement
was the near-full subscription of the Columbia Gulf system and higher throughput as a result of increased storage
injections, gas-fired electric generation demands, and marketing activities, NGT&S also delivered increased earnings in
2007 from our Hardy Starage partnership with Piedmont Natural Gas, which began operations in April.

nizine Infrastrocture-Diriven

Another centrai faature of NiSource’s long-term strategy is synchfdniiing our:unprecadanted
infrastructure replacement and enhancement projects with thoughtful, collabarative regulatory |
initiatives in our Gas Distribution Segment. And here again, we made significant strides during §

A: Golumbia Gas of Fennéylvania (CPA), our team launched & 20-year, $1.4 billion natural gas i
That initiative set the stage for CPA's January 2008 filing of a base rate case seeking a nearly
in the company’s rates, with an expected effective dats of October 28, 2008. Our Pennsylvania t§
leadarship role in building support for legis|ation that would facilitate the timely recovery of cos

gas infrastructure improvements,

Meanwhile, in neighboring Ohio, Columbia Gas of Ohio {COH) and ather stakeholders reached a landmark agreement in-
December that provides COH and its key stakeholders with critizally important certainty for the future. The agreement
establishes the framewark for opérations under the company’s Customer CHOICEs™ program for the next several years =~
and provides for a wholesaie gas supply auction by early 2010. With this agreement in place, the stage has been set for -
COH to proceed with its own infrastructure-edri\)gnibase rate case proceeding during the first quarter of 2008. COH has
requested an increase of approximately 380 million per year, and new base rates are expectad to become effective in the -
fourth guarter of this year, S : - -

Also during 2007

+ Columhia Gas of Virginia received approval to implement an off-system sales and capacity release incentive
mechaniem, effective in January 2008, ‘ : o

* Bay State Gas received approval for a $5.9 million increase in base rates, effective last November 1, under its
perfermance-based rate pragram. ' , ‘

_* Nerthern Indiana Public Service Company {NIPSCO) received approval in May for a natural gas rate simplification

" program that benefits both the company and customers, includih'g'the creation of a new energy conservation program.

* And Golumbia Gas of Kentucky receivad approval of a rate case settlement that inereases annual revenues by o
§7.25 million, =~ ‘ S __ :

The accomplishments in our Gas Distributian segment speak to our Gontinued éﬁmmitmeﬁt’m take constructive,
collaborative approaches to address business and requlatary tssues affecting our company and our customers, .




Maximizing Value:
NiSource’s Investment-Driven Strategy

As part of NiSource's strateqy to maximize the value of its core
regulated assets, the company has embarkad on a §1 hillion-plus
annual capital investmeant pragram. These investments span each
of NiSpurce's business segments, including promising new
organic growth prospects in natural gas transmission and storage,
new generation capacity to meet electric customers’ needs, and
significant infrastructure replacement and enharcement programs
in natural gas distribution. Dur appreach ta these programs is
straightforward—the investments will ba disciplined, aggressively
managed and synchronized with corresponding commercial and
regulatory stratagies in arder to deliver lang-term, sustainabla
garmngs and cash flow growth for NiSource sharzholders.

s Other
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2 GT&S
= (Gas Distributior

$1000

Miliions of Oollars

2007 2008E 2009k 2010F  2011F 2012E




That same approach holds true in our Electric Business, where our NIPSCO team took several important steps during
2007 to set the stage for a robust 2008 regutatary agenda.

First, NIPSCO reached a settlemant with regulatory stakekoldars and large customers resalving matters related to the
cost of purchasing electric puwer to meet growing demand. NIPSCO then filed an integrated Resource Plan URP) with
the Indiana Utility Regulatory Commission outlining its approach to meeting the company’s need to add approximately
1,000 megawatts of new capacity by 2014. The IRP concluded that the best alternative for meeting that need would be
for NIPSCO to invast in additional gas-fired combined cycle generating capacity. As uf this writing, NIPSCO.is actweiv
pursuing several potentiai options for acqutiring addmunal generanng famlmes

The NIPSCO team, under the lsadership of Eileen O'Neili Udum—-{irnup GEG of our Indiana businesses—is now well
Fositianed {o fite a base rate case on July 1 of this year. We are excited about the additior of Eileen to cur senior
leadership team and convinced that the business segment operating model being developed across NiSource will
provide the necessary focus and accountahility far NiSourcs to deliver on its financial commitments in the years ta
come. That model is already in place in our NGT&S segment under the leadership of Greup CED Chris'Helms, and has

As indicated abuve 2007 marked the successful resolution of a number of “legacy” issues that had caused dlstracmns e

~ or financial pressures in the past. One af the notable accamplishments in this regard was the significaritly improved

results from our Whiting Clean Energy unit, under its redefined operating-agresment with BP. During the year, our tha;;;-‘. L
Operations segment delivered operating income of $8.1 million, s compared to a loss of $40.2 million in 2008 The HRT
$48.3 million improvement was almost exc!uswely drwen by impm\red rasutts from the Whmng unlt. - :

Alsc notahle was the restructuring of NiSuurces busmess services agreement with [BM. Under the restructured
agreement, {BM will primariiy provide mformatmn technalogy services, with .a number of other business service
functions transitioned back to the N|Suurce arganization. Going forward, NiSource will be in a position to more -
effectively manage its employee and administrative expenses, while ensuring delivery of services to meet the
company’s needs. This situation has been.a distraction aver the last several years, and | am pieased we have made the

~ necessary changes to stabilize these services. and move forward on a solid footing.

infaining E**wg‘ﬁ:m eut Grade Credit Ratings
We met with ¢redit rating agencies in late 2007 and reviewed our !ong-term business plans, including our $1 billioni‘plus:

- annual infrastructure investment program, Bath Maady’s and Standard & Poor’s (S&P) confirmed NiSource's investment

grade credit ratings. The company received a Baa3 rating from Moody’'s and a BBB- rating from S&P. S&P's outlook i is
stable, while Moody's is negative, Despite being at the lower end of the investment grade’ rating - B
categary, we nonetheless were encouraged by the favurable view ‘of NiSource’s business profile
expressed by zach of the rating agencies, as well as their indication that the companvs successful
axecution of its businass-plan should sustain our mvestment grade ratmgs : ~ :
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This impressive list of 2007 key accomplishments is proof positive of our team’s ahility to execute our game plan to
pasition the company to deliver on our four-part business plar for long-term, sustainable growth. We continue to move
aggressively, and thoughtfully, 1o engage our stakeholders, make disciplined investments, and position our teams to
execute on NiSource’s growth strategy.

Charging into  Pivotal Yea:

With significant groundwark having been laid in 2007, we view 2008 as a pivotal year in our long- term growth strategy.
In fact, we are charging into 2008 wnh three critical areas of focus:

» Executing on Najor Infrastructure Enhancement
Projects, which will constitute a significant portion
of NiSource’s mare than §1 hillior annual ongoing
capital investmant program.

» Achieving our 1{ey Regulatory Initiatives, including
gas base rate cases in Pennsylvania and Jhio, as
well as NIPSCC’s electric rate case scheduled far
fiing on July 1, 2008.

» Advancing our NGTES Growth Strategy, including

" securing approvals and fimely construction of
annaunced projects, developing an array of potential
new growth opportunitizs, and continuing with the
formation of NiSource Enargy Parmners, L.P.

= MiSadrce
= BJ Utilities
= SEP 500

As we aggressivedy pursus these priorities, we are
keenly aware ant appreciative of your continued
suppart. Our investment-driven utility and pipeline
growth strategies clearly require time and considerable
effortto bear fruit. Nevertheless, we are convinced that
the foundation we have built, and will continue to build
over the next sevaral years, will position NiSource to
genarate meaningful and sustainabls future earnings
and cash flow growth.
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Doing What We Do Dest T —
With our strategy clearly set, employees all across -

NiSource are hard at work today—committed to m

achieving aur long-term aspiration, step-by-step, brick-
by-brick. And the capstone is that our entire team is
snergized, and imently focused on executing this plan. Quite frankly, as a regulated energy company, we welcome
these priorities. This is what we do best. As always, we remain committed to communicating with our investors and all
other stakeholders in a transparant and timaly manner ranarding these and all of nur efforts. Orgaing updatas will he
provided on www.nisource.com,.

Thank you once again for your continued interest in and suppert of NiSource.

Sincereiy,

22>

e Robert C. Skagys, Jr.

Prasident and Chief Exzcutive Officer


http://www.nisource.com

Dewr Fellow Stockholders:

On behalf of the Board of Diractars, | want to take this npponunrtyto thank vau fer your mvestment in and contm: d
support of NiSource.

As Bob Skaggs” letter in this repurt shows, 2007 was, indeed, & vear of slgmf;czmt progress far NiSowrce, one thats
the stage for cantinuet progress in 2008 as the company aggressively pursues its aspiration of becaming North -
America’s premier regulated energy company. | can't emphasize encugh the Tevel of this Board's engageméat
alignment and support of manag ement's mvestment-dnvan business: strategv andits’ detailed plans for executing on

Gas. Peter and Fiuger each bmught tremendous expertlse and w:se cnunse!xn NiSource"',
retiremertt, sl L ’

o husband and father, Heis greativ mtssed

, mmed nur*ranks in: uly 2007, Dabnrah brings-
extensnfe baekgruund v process improvemen
B

N Baaid Wil assess s govemanne pratt\nes on an nngmng bas'f a
L rfuiﬁlt our ﬁdumaw res;mnsml((uestu our sharehoiders

= _H:'Smcerely,

7

5 lanMRolland
- Chairman of the Board







This document contains “forward-looking statemants.” For a discussion of factors that cotld cause actual resu'ts 1o

; diﬁer-m&fé;iallv from those contained in such statements, please see “Management’s Discussion and Analysis ol
Financial Condition and Results of Operations” in the NiSouree Inc. annual report on Form 10-K included herein.

:._; NiSourcairic. common stock is listed and traded on the New Yark Stock Exchange under the symbal NI. The shares
~are listed in financial stock guotations as NISOURCE. As of Dec. 31,2007, NiSource Inic. had 38,091 registered common

stockhalders.

Amfit:ipaled,nividend Record and Payment Dates

. NiSource Common Stock

. Regord Date Payment Date

SR 0430-08
oo 707-31-08
S T0-31-08
" 01-30-09

05-20-08
08-20-08
11-20-08
02-20-09

- Common Stock Dividend Declared

L The Board-of Directors, effective January 4, 2008, has

. ~declarad a-quarterly dividend of $0.23 par share, equivalent

10 $0.92 per share on an annual basis,

" Investor and Financial Information
- Financial-analysts and investment professionals should
~flirect Writt-en and telephone inguiries ta NiSource Investor
- Relativns at 807 £. 86th Ave., Merrillville, [N 46410 or
© (219 6476209,

'_";Cop'le:;; of'NiSource’s financial reports are available by

-~ “writing or;calling the Investor Relations department at the

.-address or;phone numbet listed above. The matarials are

o s available at wwwinisource.com,

Stockholder Services

Questions about stockholder accounts, stock

cartificates, trans?er of shares, dividend paymenrs,
aJiomatic dividend reinvestment and stock purchase plan,
and electronic depesit may be directed to Mellon Investar
Services at the fallowing:

BNY Mellon Shareowner Services
P.0. Box 358015
Pittsburgh, PA 15252-8015

ar

480 Washington Boulevard
Jersey City, NJ 07310 1800

(888) 884-77490

TDD for Hearing impai-ed
(600) 231-5469

Foreign Sluckholders
{201} 680-6578

TDD Fareign Stuckhalders
{201) 680-6610

www.bnymelfon.comyshareowner/isd

;Qﬁ“.-_}-'img-ﬁ, 2007. NiSource’s Chiet Executive Officer submitted to the New York Stock Exchange ["NYSE") an ennual

certification stating that as of that date he was not aware of any violation by the company o* the New Yok Stock Exchange's

;wrpqraté'-tjpvemanne listing standards, as required by Section 303A2(%) of the NYSE's Listed Company Manual NiSouree's

Chief Executive Officer and Chief Financial Officer have provided curlifications to the U.S. Securities and Exchange

Commission.as required by Section 302 of the Sarbanes-Oxley Act of 2002 These cortifications are included as Exhibits 31.1
.. -and 31210 'the company’s 10-K for the year ended December 37, 2007,

.- Stockholder Inquities
Melion Shareowner Services

Analyst Inguiries
Investor Relations

Media inquiries
Communications
{888) 834-7790

(219) 647-6209 {219) 647-5581



http://atwww.nisource.com
http://www.bnymellon.com/shareowner/isd
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Table of Contents

UNITED STATES

SECURITIES AND EXCHANGE COMMISSION
Washington, D.C. 20549

FORM 8-K

CURRENT REPORT
Pursuant To Section 13 OR 15(d) of The Securities Exchange Act of 1934

Date of Repert (Date of earliest event reported): May 1, 2009

NiSource Inc.

(Exact name of registrant as specified in its charter)

-Commission file number 801-16189

Delaware ‘ . 35-2108964
(State or other jurisdiction of (LR.S. Employer
incorporation or organization) Edentification No.)
801 East $6th Avenue
Merrillville, Indiana ] ' 46410
(Address of principal executive offices) , {Zip Code)

Registrant’s telephone number, including area code (877) 647-3990

Check the appropriate box below if the Form 8-K filing is intended to simuitancously satisfy the fi lmg obllgatlon of the
registrant under any of the following provisions.

0O Written communications pursuant to Rule 425 under the Securities Act (17 CFR 230.425)
O Soliciting material pursuant to Rule 14a-12 under the Exchange Act (17 CFR 240.14a-12)
O Pre-commencement commufications pursuant to Rule 14d-2(b) under the Exchange Act (17 CFR 240.144-2 (b))
B Pre-commencement communications pursuant to Rule 1 3e-4(c) under the Exchange Act (17 CFR 240.13¢-4 (E))

w

http://apps.shareholder.com/sec/viewerContent.aspx?companyid=NI&docid=6570596&prin... 7/8/2009
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ITEM 2.02. RESULTS OF OPERATIONS AND FINANCIAL CONDIﬁON

On May 1, 2009, NiSource Inc. (the “Company™) reported its financial results for the quarier ended March 31, 2009. The
Company’s press release, dated May 1, 2009, is attached as Exhibit 99.1.

ITEM 9.01. FINANCIAL STATEMENTS AND EXHIBITS

{d) Exhibits

Exhibit

Numbet Desctiption
991 Press Release, dated May 1, 2009, issued by NiSource Iac.

http://apps.shareholder.com/sec/viewerContent.aspx?conipanyid:NI&docid=6570596&prin... 7/8/2009
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SIGNATURES

Pursuant to the requirsmerits of the Securities Exchange Act of 1934, the regisirant has duly caused this report to be signed
on its behalf by the undersigned hereunto duly authorized.

NiSource Inc,
(Registrant)

Date: May 1, 2009 By: /s/ Jeffrey W. Grossman
‘ Jeffrey W. Grossman
Vice President and Controller

http:i!apps.shareholder.comfsec/viewerContent.aspx‘?companyid=NI&dbcid=6570596&prin;.. 7/8/2009
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EXHIBIT INDEX

Exhibit

‘Number Description
99.1 Press Release, dated May 1, 2009, issued by NiSource Inc.
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Exhibit 99.1

NEWS  MSSouros

801 E. 86th Avenue
Merrillville, IN 46410

FOR IMMEDIATE RELEASE
May 1, 2009

FOR ADDITIONAL INFORMATION

Media ) : Investors
Tom Cuddy : Randy Hulen

- Director, Communications Director, Investor Relations
(219) 647-5581 (219) 647-5688
teuddy@nisource.com rghulen@nisource.com

NiSource Reports First Quarter 2009 Resulis
Reaffirms Annual Earnings Outlook

* Resulis In-Line with Business Plan
» Solid Liquidity Pesition Enhanced
* Business Initiatives Continue to Progress

MERRILLVILLE, Ind . — NiSource Inc. (NYSE: NI} today announced net operating earnings (non-GAAP) of

$170.2 million, or 62 cents per share, for the three months ended March 31, 2009, compared to $189.4 million, or 69 cents
per share, for the first quarter of 2008. Operating earnings (non-GAAP) were $369 4 million, compared to $394.8 million for
the same period in 2008.

On a GAAP basis, NiSource reported income from continuing operations for the three months ended March 31, 2009, of
$159.3 million, or 58 cents per share, compared with $189.5 million, or 69 cents per share, in the same period a year ago.
Operating income was $348.3 million for the first quarter of 2009, compared with $394.9 million in the year-ago period.

NiSource President and Chief Executive Qfficer Robert C. Skaggs Jr. noted that, as anticipated, the most significant impact
on NiSource’s first quarter eammgs results was an increased penswn expense of $25 million (or approximately 6 cents per
share) related to the deterioration In global securities markets in 2008.

“Despite challenging economic conditions, NiSource produced another solid quarter of core earnings, while continuing to
execuie key financial, regulatory and infrastructure enhancement initiatives,” Skaggs said. “Our first quarter earnings are
consistent with the company’s previously anncunced net operating earnings (nen-GAAP) cutlook of $1.00 to $1.10 per share
for 2009, and our year-to-date accomplishments serve to underscore our continued commitment to preserving — and
executing on --- the core elements of our business strategy.”

Skagygs highlighted several of NiSource’s important recent accomplishments:

~more-

http://apps.shareholder.com/sec/viewerContent.aspx ?companyid=NI&docid=6570596&prin... 7/8/2009
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Enhancing a Solid Liguidity Position

During the past several months, NiSource has successfully executed against its previously announced financing and liquidity
plan: .

* On April 9, NiSource’s finance subsidiary, NiSource Finance Corp., closed on a senior unsecured term loan under
attractive terms with a syndicate of lenders. The initial February closing of the term loan was at $265 million, and the
company was successful in expanding the loan to $385 million at final closing in April under an accordion feature in the
financing agreement. :

» On March 9, NiSource Finance Corp. issued $600 million of senior unsecured notes in an underwritten offermg NiSource
will use the proceeds from the issuance to complete the refinancing of outstanding debt scheduled to mature in
November 2009 and for general corporate purposes, including refinancing a portion of outstanding debt scheduled o
mature in November 2010,

+ On April 28, NiSaurce Finance Corp, announced results of a tender offer for up to $300 million aggregate principal
amount of its outstanding notes due in 2010, The aggregate principal amount of notes tendered was approximately
%250 million, which will reduce NiSource's interest expense throngh November 2010 by approximately $30 million,

* On March 30, Northern Indiana Public Service Company (NTPSCO) filed an amended petition with the Indiana Utility
Regulatory Commission (TURC) seeking permission to issue $120 million of long-term debt to finance the Sugar Creek
electric generating facility, which was acquired last yesr. A hearing hefore the TURC is scheduled for Tune 30. NiSource is
continuing to evaluate financing opportunities at other operating subsidiaries.

» Also during the quarter, NiSource business units undertook a number of efforts to manage spending and optimize funds
from operations. In connection with these efforts, NiSource Gas Transmission & Storage, on Feb. 27, anncunced a
restructuring plan to better focus on core business activities and increase efficiency, while maintaining safe and reliable
service to its customers.

“NiSource’s averall liquidity strategy, including our recent financial and optimization initiatives, not only fully addresses the
company’s 2009 debt refinancing requirements but also places us wetl on our way toward meeting our remaining 2010
refinancing needs of approximately $690 millien,” Skaggs said. “In light of the steps we have taken and are continuing to
take, T am confident NiSource will maintain a solid liquidity position going forward.”

Skaggs also noted that, on March 3, credit rating agency Standard & Poor’s announced that it had affirmed NiSource’s
“BBB-" investment grade corporate credit rating and, notably, revised its outlook to stable from negative. “We appreciate this -
recognition that NiSource is executing on its comprehensive strategy to maintain financial flexibility and delivering on owr
core business commitments,” Skaggs said.

http://apps.shareholder.com/sec/viewerContent.aspx?companyid=NI&dbcid=6570596&prin... 7/8/2009
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Growth, Infrastructure Investments and Regulatory Initiatives Continue to Progress

NiSource’s business units alse continued to advance key growth and infrastructure enhancement programs, synchronized
with complementary regu!atury and commercial initiatives:

= NIPSCO received a favorable regulatory order on Feb. 18 related to its actions to increase its electric generating capacity
and advance its electric rate case. Acting on a settlement reached among NIPSCO and its regulatory stakeholders, the
IURC ruled that NIPSCO’s Sugar Creek electric generating plant was “in service” for ratemaking purposes as of Dec. 1,
2008. The IURC also approved the deferral of depreciation expenses and carrying costs associated with the $330 million
Sugar Creek investment until such time as the IURC recognizes the plant in the company’s rate base through revised rates.

= Progress alse continved on NIPSCO’s electric base rate case — the company’s first in 20 years. Initial hearings were held-
in the proceeding in January 2009, and 2 public hearing on the case was conducted in March. Intervening parties have until
May 8 to file testimony. A final round of evidentiary hearings is scheduled for this summer, with the case expected to be
resolved, and new electric rates effective, by late 2009 or during the first quarter of 2010.

“Successful resolution of the NIPSCO rate case remains a very high priority for NIPSCO CEQ Eileen (" Neill Odum and the
entire NIPSCO team this year,” Skaggs said, “While much work rethains ahead of us, I am pleased with the progress we are
making to establish a solid foundation for NIPSCO and position it to contribute to NiSource’s growth going forward.”

At NiSource’s Gas Transmission & Storage (NGT&S) unit, work also continved on the development of new growth projects
and the maximization of value from NiSource’s existing asset base,

+ In southwestern Pennsylvania, NGT&S unit Columbia Gas Transmission began increasing its transportation capabilities
to provide market access for an additional 150,000 dekatherms per day (Dth/d) of gas from the Marcellus Shale production
area. Specifically, Columbia Gas Transmission is modifying its Waynesburg Compressor Station and parts of its Line 1570
in Allegheny and Washington counties to enable it ta transport additional natural gas supplies to market. The initial phase
of firm transportation setvice commenced in the third quarter of 2008, with additional increments scheduled to be placed in
service through mid-2010.

* In conjunction with a March open season, NGT&S unit Columbia Gulf Transmission completed the addition of 95,000
Dth/d of contracted capacity for delivery to the Floridd Gas Transmission system near Lafayette, La. The new capacity is
in addition to 145,006 Dth/d of capacity already subscribed for delivery to Florida Gas Transmission.

* On March 25, the Federal Energy Regulatory Commission (FERC) issued a certificate authorizing Columbia Gas
Transmission to expand its Ohio storage facilities to meet growing demand for natural gas storage and transportation
services in the company’s Mid-Atlantic markets. The Ohio Storage Expansion Project will increase Columbia Gas
Transmission’s storage ¢apacity by 6.7 billion cubic feet and enhance daily deliverability from the Weaver and Crawford
Storage fields by 100,000 Dth/d. Storage deliveries are scheduled to commence in November of this year. Notably, the
FERC authorized market-based rates for the project — the first time that Columbia Gas Transmission has been granted
such authority in connection with the expansion of an existing, traditionally cost-based, storage facility.
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» On March 30, Columbia Gas Transmission announced a binding open season for capacity into premium East Coast
markets resulting from modifications made to the company’s Easton Compressor Station . The modifications will
increase delivery capacity from the Wagoner interconnection point between the Columbia Gas Transmission and
Millennium pipeline systems. Through the open season, which closed on April 3, the company received 30,000 Dth/d of
binding bids.

» Construction also continued on two additional NGT&S expansion projects. The Appalacllian Expansion Project
continues to progress, with service targeted to begin later this year, providing approximately 100,000 Dth/d of new
transportation capacity to three key Appalachian Basin producers. Meanwhile, the Eastern Market Expansion —a
project that expands Columbia Gas Transmission’s facilities to provide 97,000 Dth/d of additional storage and related
transportation scrvices under fully subscribed, 15-year firm contracts — was placed into service April 1.

“The NGT&S team continues to make significant progress in developing and delivering new energy infrastructure projects
that will provide enhanced supply access to Eastern and Southeastern market areas,” Skaggs said. “These ongoing
infrastructure projects are — and will continue to be — a key contributor to our long-term growth plan.”

Regulatory and commercial initiatives also progressed at NiSource’s gas distribution companies.

* On March 27, the Maryland Public Service Commission approved a unanimous settlement of Columbia Gas of
Maryland’s base distribution ratc case filed last year. The rate change, which went into effect on March 31, 2009, will
increase annual revenues by approximately 1.2 million.

» Also in March, the Virginia State Corporation Commission approved Dominion Virginia Power Company’s planned 580-
megawatt Bear Garden power station in Buckingham County, Va. Columbia Gas of Vlrglma will supply natural gas
transportatlon service to the facility following an approximately $50 million expansion of its distribution system The
service is scheduled to begin by the fall of 2010.

* On April 30, Columbia Gas of Ohio filed an application with the Public Utilities Commission of Ohio PUCO) o defer
pension and ether post employment benefit (OPEB) expenses above those currenily subject to collection in rates. A similar
filing was made by Columbia Gas of Kentucky with the Kentucky Public Service Commission on April 23.

* Progress also continued on new rate proceedings at two of NiSource’s gas distribution companies. Bay State Gas Co. filed
a petition with the Massachusetts Department of Public Utilities on April 16 seeking to increase total annual revenues by
$34.6 million, or 6.4 percent, while Columbia Gas of Kentucky is on track to file for a base rate increase later today with
the Keniucky Public Service Commission , These proceedings will continue NiSource’s collaborative regulatory approach
toward engagmg stakeholders in addressmg issues related to energy conservation, customer assistance and t;mely rECovery
of pension expenses. as well as ongoing infrastructure enhancement investments. :
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“Synchronization of our significant infrastructure replacement programs and eshancement projects with thoughtful,
collaborative regulatory initiatives such as those being undertaken in Massachusetts and Kentucky is a central feature to
NiSource’s long-term gas distribution business strategy,” Skaggs said. “Building on last year’s successes in Ohio and
Pennsylvania, our gas distribution team continues to make exvellent progress in executing on that strategy.”

 NiSource’s consolidated operatmg carnings (non-GAAP) for the quarter ended March 31, 2009, were $369.4 million,

compared to $394.8 million for the same period in 2008, Refer to Schedule 2 for the items included in 2009 and 2008 GAAP
operating income but excluded from operating earnings.

Operating eamings for NiSource’s business segments for the three months ended March 31, 2009 are discussed below.

 Gas Distribution Operations reported operating earnings for the current quarter of $237.3 million compared to

$255.6 million in the first quarter of 2008. Net revenues, excluding the impact of regulatery trackers, increased $5.1 million,
primarily attributable to regulatory and service programs including impacts from rate cases at various utilities, partially offset
by decreased customer usage and lower off-system sales revenues, Operatmg expenses, excluding trackers, were S
323.4 million higher than the comparable period, reflecting increases in employee and administrative costs, uncollectible
accounts, depreciation costs, and outside services. The increase in employee and administrative expenses for all eperating
segments was driven primarily by increased pension costs that were discussed in NiSource’s 2008 SEC Form 10-K and
Feb. 4, 2009 earnings release.

Gas Transmission and Storage Operaﬂon;\f reported operating ea.rﬂings for the current quarter of $111.1 millicn versus

. operating earnings of $104.4 million in the first quarter of 2008, The increase resulted primarily from increased net revenues
- of $11.0 million, primarily attributable to increases in firm capacity reservation fees and the impact of regulatory trackers.

The increase in firm capacity reservation fees was the result of higher Columbia Gas Transmission revenue for storage
services, new Appalachian Supply interconnects, and incremental revenue from transportation agreements on both Columbia
Gulf Transmission and Columbia Gas Transmission. Equity eamnings increased by $4.4 million resulting from Mlllenmum '

_ Pipeline being in service.

" Operating expenses increased by $8.7 million due to higher employee and administrative expenses, environmental costs, and

regulatory trackers, partially offset by lower outside services fees and materials and supplics.

Electric Operations reported operating earnings for the current quarter of $26.1 million, compared with $38.0 million in the
first quarter of 2008, The decrease resulted from higher operating expenses, partially offset by higher net revenues. Operating
expenses increased by $16.2 million due to higher employee and administrative costs, electric generation and maintenance
expenses, including expenses associated with the Sugar Creek facility, storm damage repairs, higher depreciation costs and
other taxes. These increases were partially offset by lower environmental expenses resulting from an insurance settlement.

Net revenues increased by $4.3 million due to increased residential and commercial margins partially offset by lower
industrial and wholesale vo]umes and margins.
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Other Operations reported an operating loss for the current quarter of $1.4 million, compared with a loss of $0.5 million for .
the first quarter of 2008, The decrease was due to lower net revenues from commercial and industrial gas marketing
activities.

Other Hems

Interest expense decreased by $1.3 million due to lower short-term interest rates and savings from the $100 million of open
market debt repurchases in January 2009, partially offset by incremental interest expense associated with $700 million of
debt issued in May 2008 and a partial month of interest expense associaied with the $600 million of debt issued in

March 2009. Other-net was a loss of $4.2 million compared to a loss of $1.5 million for the first quarter of 2008 as a result of
lower interest income. The effective tax rate of net operating earnings for the first quarter 2009 was 38.0% compared 1o the
tax rate of 37.2% for the first quarter of 2008. The increase in the effective tax rate is primarily due to a reduction in
estimated Section 199 deductions as a result of lower projected taxable income for 2009, and an increase in tax X expense
related to AFUDC-Equity and certain depreciztion differences.

Income from Continuing Operations (GAAP)

On a GAAP basis, NiSource reported income frum continuing operations for the three months ended March 31, 2009, of
$159.3 million or 58 cents per share, compared with $189.5 million, or 69 cents per share for the three months ended

March 31, 2008. Operating income was $348.3 million for the first three months of 2009 versus $394.9 million in the year-
ago period. In addition to the impacts discussed above, the first quarter 2009 GAAP results include a restructuring charge of
$19.8 million related to the restructuring of Gas Transmission and Storage Operations. As previously announced, the :
majority of these charges include costs related to severance and other emplovee related costs.

Refer to Schedule 1 for a complete list of the items included in 2009 and 2008 GAAP income from Continuing Operatu)ns
but excluded from net operating eamings.

About NiSource

NiSource Inc. (NYSE: NI}, based in Merriliville, Ind., is a Fortune 500 company engaged in natural gas iransmission, storage
and distribution, as well as electric generation, transmission and distribution, NiSource operating companies deliver energy to
3.8 million customers located within the high-demand energy corridor stretching from the Gulf Coast through the Midwest to
New England. Information about NiSource and its subsidiaries is available via the Internet at www.nisource.com. NI-F '
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Forward-Looking Statements

This news release contains “forward-looking statements,” within the meaning of Section 27A of the Securities Act of 1933,
as amended, and Section 21E of the Securities Exchange Act of 1934, as amended. Investors and prospective investors
should understand that many factors govern whether any forward-looking statement contained herein will be or can be
realized. Any one of those factors could cause actual results to differ materially from those projecied. These forward-looking
statements include, but are not limited to, statements concerning NiSource’s plans, objectives, expected performance,
expenditures and recovery of éxpenditures through rates, stated on either a consolidated or segment basis, and any and all
underlying assumptions and other statements that are other than statements of historical fact. From time to time, NiSource
may publish or otherwise make available forward-looking statements of this nature. All such subsequent forward-looking
statements, whether written or oral and whether made by or on behalf of NiSource, are also expressly qualified by these
cautionary statements. All forward-looking statements are based on assumptions that management believes to be reasonable;
however, there can be no assurance that actual results will not differ materially. Realization of NiSource's objectives and
expected performance is subject 10 a wide range of risks and can be adversely affected by, among other things, weather,
Auctuations in supply and demand for energy commodities, prowth opportunities for NiSource’s businesses, increased
competition in deregulated energy markets, the success of regulatory and commercial initiatives, dealings with third parties .
over whom NiSource has no control, the success of NiSource’s restructured ouisourcing agreement, actual opetating
experience of NiSource’s assets, the regulatory process, regulatory and legislative changes, changes in general economic,

_ capital and commodity market conditions, and counter- party credit risk, many of which risks are beyond the control of
NiSource, In addition, the relative contributions to profitability by each segmenti, and the assumptions undertying the
forward-looking statements relating thereto, may change over time. Nisource expressly claims a duty to update any of the
foward-looking statements contained in this release. '

Hit#
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{ unaudited)
Three Months Ended March 3 L, { in miflions , except per share amounts) 2009 2008
Net Revenues _
Gas Distribution '$1,710.4 $£2,230.6
Gas Transportation and Storage 396.2 357.2
Electric 305.4 331.1
Other 3103 370.0
Gross Revenues 2,7223 3,288.9
Cost of Sales (excluding depreciation and amortization) -1,654.B 2,248.0.
Total Net Revenues : 1,067.5 - 1,040.9
Operating Expenses
Operation and maintenance 3503 3183
Dperation and maintenance -— trackers 107.0 90.6
Depreciation and amortization ' 143.8 135.6
Other taxes 63.1 59.0
Other taxes -— trackers 40.3 44.6
Total Operating Expenses 704.5 648.1
Equity Earnings in Unconsolidated Affiliates 6.4 2.0
Operating Earnings 369.4 3948
Other Income (Deductions) ,
Interest expense, net (20.5) (91.8)
Other, net 4.2 (1.5
Total Other Income (Deductians) (94.7) (93.3)
Operating Earnings From Continuing Operations Before Income Taxes 2147 . 3015
Tucome Taxes 104.5 1121
Net Operating Earnings from Continuing Operations 170.2 189.4
GAAP Adjustment (10.9} 0.1
GAAP Income from Continuing Operations 5 1593 § 1895
Basic Net Operating Farnings Per Share from Continuing Operations 0.62 0.69
GAAP Basic Earnings Per Share from Continuing QOperations 0.58 0.69
Basic Average Common Shares Ountstanding 274.2 273.9
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NiSource Inc.
Segment Operating Eamings (Non-GAAP)

Gas Distribution Operstions

Three Months Ended March 31, { in millions ) 2009 2008
Net Revenues
Sales Revenues _ '  81,946.8 $2,447.1
Less: Cost of gas sold ‘ 1,314.2 - 1,828.2
Net Revennes ‘ 632.6 618.9
QOperating Expenses - :
Operation and maintenance 176.3 158.9
_Operation and maintenance — trackers 910 78.1
Depreciation and amortization . 604 - . 6.7
Other taxes . _ 27.3 250
Other taxes — trackers . 40.3 44.6
Total Operating Expenses 3953 3633
Operating Earnings $ 237.3 $ 2556
GAAP Adjustment 59 - (0.6)
GAAP Operating Income $ 243.2 § 255.0
Gas Transmissien and Sterage Operatisns .
Three Months Ended Mareh 31, { in millions ) 2009 2008
Net Revenues . ‘ R
Transportation revenues 51945 - $184.8
Storage revenues 1 ' 452 45.6
Other revenues ‘ : 2.6 0.9
Net Operating Revenues - 242.3 231.3
Operating Expenses .
Operation and maintenance 772 73.2
Operation and maintenance — trackers - 151 1o
Depreciation and amortization 294 293
- Other taxes - : 15.9 154
Total Operating Expenses - X 137.6 128.9
Equity Farnings in Unconsolidated Affiliates 64 2.0
&mﬁng Earnings - §1il1 $104.4
GAAP Adjustment . ‘ O (182) 0.4

GAAP Operating Income ' $ 929 $104.8
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NiSouree Inc. |
Segment Operating Earnings (Non-GAATR")

Eleetric Operations

Three Months Ended March 31, ( i miffions ) 2009 2008
Net Revenues

Sales revenues $307.0 $332.3

Less: Cost of sales 120.0 149.6
Net Revenues . 187.0 182.7
Operating Expenses )

Operation and maintenance : 93.7 312

Operation and maintenance — trackers , t.9 _ 1.5

Depreciation and amortization 504 47.4

Other taxes : 15.9 14.6
Total Operating Expenses 160.9 144.7
Operating Earnings § 26.1 $ 33.0
GAAP Adjustment {8.8) - 0.4
GAAP Operating Income $ 17.3 ~ 3 384
Other Operations .
Three Months Ended March 21, ¢in millions) 2009 2008
Net Revenues _

Products and services revenne $299.3 $359.3

Less: Cost of products purchased ‘ 293.6 352.1
Net Revenues - 5.7 7.2 -
Operating Expenses '

Operation and maintenance 49 5.4

Depreciation and amortization 0.6 0.7

Other taxes 1.6 ' 1.6
Total Operating Expenses 7.1 7.7 -
Qperating Earnings {Loss) § (1.4 $ (0.5)
GAAP Adjustment o . _— —_
GAAP Operating Earnings (Loss) $ (1.4) - § (0.5
Carporate '
Three Months Ended March 31, fin millions) . 2009 2608 .
OEerating Earaings (Loss) ’ $ 3.7 % 2.0
GAAP Adjustment — {0.1)
GAAP Operating Earnings (Loss) 5 (3.7 3 (2.8).

10
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NiSource Inc.
Segment Volumes and Statistical Data
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Gas Distribution Operations
Three Months Ended March 31, 200% 20608
Sales and Transportation (MMDth)
Residential 132.6 1374
Commercial 78.0 78.0
Industrial 2.6 103.2
Off System 16.2 374
Other - 0.3 0.5
Total 323.7 356.5
Weather Adjustment {3.6) (0.6)
Sales and Transportation Volumes — Exc]udinEWeather 320.1 3559
Heating Degree Days 2,683 2676
 Normal Heating Degree Days 2,633 - 2,661
.. % Celder (Warmer) thin Normal 2% 1%
- Customers
Residential 3,041,969 3,047,385
Commercial 280,595 280,729
~ Industrial © 7,964 8,039
.- Other 80 . 77
- Total

3,330,608 3,336,230

Gas Transmission and Storage Operations

Three Months Ended March 31, 2009 2008
. Throughput (MMDth) - '
Columbia Transmission 4084 3864
Columbia Gulf. 2632 234.7
Columbia Pipeline Deep Water — 02
Crossroads Gas Pipeline 8.6 10.1
~ Intrasegment eliminations (170.5) - {132.0)
Total 209.7 - 4994
1
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NiSource Inc.
Segment Volumes and Statistical Data (continued)

Electric OQperations o :
Three Months Ended March 31, 2009 2008
Sales (Gigawatt Hours) \
Residential 8428 _ 806.8
Commercial ) 968.6 944.0
Industrial 1,989.0 2,514.0
Wholesale ‘ 57.6 144.7
Other 35.1 34.8
Total 3.893.1 4,444.3
Weather Adjustment ‘ (6.0} {9.5)
Sales Volumes - Excluding Weather impacts 3,887.1 - 44343
Electric Customers
Residential ‘ ‘ © 399,334 400,452
Commercial 53,349 52,920
Industrial 247 2,499
Wholesale 8 4
Other 752 756
Total 455,914 . 456,631

12
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NiSource Inc.
Schedule 1 — Reconciliation of Net Operating Eamings to GAAP

Thres Months March 31, ( in miflions , except per share amounts) 2009 2008
Net Operating Earnings from Continuning Operations (Non-GAAP) 51702 $189.4

Items excluded from operating earnings:
Net Revenues:

Weather — compared to normal , 6.9 O 0.2)
Revenue adjustment “.0) —
Operating Expenses: .
Restructuring - (198 —
Transition charges (IBM Agreement) ' (1.2) (L.2)
Gain/Loss on sale of assets and asset impairments - : 2.0 1.5
Total items excluded from operating earnings (2L.1) 0.1
Gain on early extinguishment of debt 3.2 — .
Tax effect of above items and other income tax adjustments ‘ 7.0 : —
Total items excluded from net operating earnings . (10.9) 0.1
Reported Income from Continuing Operations — GAAP £159.3 $189.5
Basic Average Common Shares Outstanding L2742 273.9
Basic Net Operating Earnings Per Share from Continuing Operations (3) .62 0.69
Items excluded from net operating earnings (afier-tax) __(0.04) —
GAAP Basic Earnings Per Share from Continuing Operations : .58 0.69
13
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Schedule 2 — Quarierly Adjusiments by Segment from Operating Earnings to GAAP
For Quarter ended March 31,
2009 (in willions)
Gas
Gas Transmission .
—Distribution and Storage Electric Other _ Corporate _Total
Operating Earnings (Loss) 2373 111.1 261 (1.4 3.7 13694
Net Revenues: '
Weather (compared to normal) 6.5 - 04 $ 69
Revenue adjustment (9.0) (9.0)
Total Impact — Net Revenues 6.5 —_ (3.8) — — 2.1
Operating Expenses
Restructuring ' {19.8) (19.8)
Transition charges (IBM Agreement) {0.6) 0.4 (0.2) (1.2)
Gain/Loss on sale of assets and asset ‘
impairments 2.0 . 1.0
Total Impact — Operating Expenses (0.6) (18.2) {0.2) e e (19.0)
Total Impact — Operating Income (Loss) 5 59 $(18.2) 3(88) § — 5 — $(21.1)
Operating Income (Loss) — GAAP $243.2 § 92,9 $17.3  $(1.4)  $(3.7) __ $3483
2008 (in millions)
Gas
Gas Transmission ‘
Distribution and Sterage: Electric Other . Cerporate Total =
Operating Earnings (Loss) 255.6 104.4 38.0 (0.5) @ 53948
Net Revenues: -
Weather (compared to normal) (0.9) 0.7 $ (0.2)
Total Impact — Net Revenunes (0.9) — 0.7 — — {0.2).
Operating Expenses
Transition charges (IBM
Agreement) (0.8) {0.2) (02) L2y -
Gain/Loss an sale of assets and
asset impairments 1.1 0.6 (0.1) [0.1) 1.5
Total Impact — @ & M Expenses 63 0.4 03 — (0.1} 0.3
Total Impact — Operating L
Income $ (0.6) £ 04 _ § 04 § — $ (0.1 § 01
Operating Income (Loss) —
GAAP $ 2558 § 1048 $ 384 § {0.5) 3 (2.8 $304.9
14
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NiSource Inc.

Consotidated Income Statements (GAAP)
unaudited )
Three Months Ended March 31, (in millions, except per share amounts) 2000 2008
Net Revenues
Gas Distribution £1,716.9  $2,229.7
Gas Transportation and Storage 396.2 357.2
Electric 296.8 3318
Other ‘ 3103 370.0
Gross Revenues L 2,7202 3,288.7
Cost of Sales {excluding depreciation and amortization) 1,654.8 2,248.0
‘Total Net Revenues 1,065.4 1,040.7
- Operating Expenses
Operation and maintenance 4783 4101
Depreciation and amortization 143.8 135.6
. Impairment and (gain)/loss on sale of assets 2.0) (1.5)
- Other taxes ] 1034 . - 103.6
Total Operating Expenses ‘ 7235 - 647.8
Equity Earnings in Unconsolidated Affiliates . 6.4 2.0
Operating Income 348.3 3949
Other Income (Deductions)
Interest expense, net ‘ (90.5) (91.8)
Gain on early extinguishment of long-term debt 7 32 —
Other, net . - (4.2) (1.5)
Total Other Income (Deductions) - (9.5 (93.3)
Income From Continuing Operations Before Income Taxes 2568 301.6
Income Taxes 975 112.1
Income From Continuing Operations 159.3 189.5
Income (Loss) from Discontinued Operations — net of taxes (10D 8.0
Loss on Disposition of Discontinued Operations — net of taxes - {0.2) (96.2)
Net Income o $ 1484 § 993
Basic Earnings (Loss) Per Share ;
Continuing operations - § 058 $ 0469
_Discontinued operations : ©(0.04) : (0.33)
Basic Earnings Per Share ' $ 054 § 0.3
Diluted Earnings (L.oss) Per Share
Continuing operations " § 058 £ 0.69
- __Discontinued operations ‘ E , ' (0.04) . (0.33)
Diluted Earcings Per Share _ § 054 % 036
Dividends Declared Per Common Share ) § 046 $ 046
Basic Average Commeon Shares Outstanding ' 2742 273.9
Diluted Average Common Shares : 276.7 2754

15
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NiSource Inc.
Consolidated Balance Sheets
( unaudited )
March 31, December 31,
{in millions) 2069 2008
ASSETS
Property, Plant and Equipment
Utitity Plant $18,498.2 $18,356.8
Accumulated depreciation and amortization (8.134.1) (8,080.8)
Net utility plant 10,364.1 10,276.0
Other property, at cost, less accumulated depreciation 1126 112.1
Net Property, Plant and Equipment 10,476.7 10,3881
Investments and Other Assets
Assets of discontinued operations and assets held for sale 46.6 45.8
Unconsolidated affiliates 1141 8568
Other investments 115.7 117.9
Total Investments and Other Assets 276.4 250.5
Current Assets R
Cash and cash equivalents 1352 20.6
Restricted cash 316.8 2866
Accounts receivable (less reserve of $69.8 and $45.3, respectively) 910.7 1,142.5
Gas inventory 87.0 511.8
Underrecovered gas and fuel costs 0.5 1802
Materials and supplies, at average cost 96.3 95.1
Eleetric production fuel, at average cost 76.0 638
Price risk management assets 173.5 1504
Exchange gas receivable 2574 393.8
Regulatory assets 285.8 3149
Assets of discontinued operations and assets held for sale 22 2.0
Prepayments and other 291.0 249.1
Total Current Assets 2,632.4 3,410.8
Other Assets
Price risk management assets 204.2 200.7
Regulatory assets 1,628.2 1,640.4
Goodwill 3,677.3 3,677.3
Intangible assets 327.8 3306
Postretirement and postemployment benefits assets 2.6 10.3
Deferred charges and other 1174 123.5
Total Other Assets 5,964.5 5,982.8
Total Assets $19,350.0 $20,032.2
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NiSource Inc.
Consolidated Balance Sheets [contlnued)
{uraudited )
March 31, December 31,
(in miilions except share amounts) - 2069 2008
CAPITALIZATION AND LIABILITIES
Capitalization
Common Stockholders’ Equlty
Common stock — $0.01 par value, 400,000,000 shares authorized, 274,500,339 and
274,261,799 shares issued and outstandmg, respectively 5 2.7 3 27
Additional pald-m capital - 4,023.0 4,020.3
Retained earnings . 9233 901.1
Accumulated other comprehensive loss (187.2) (172.0)
Treasury stock (24.1) (233)
Total Common Stockholders’ Equity 4,737.7 47288 .
Long-term debt, excluding amounts due within one year 6,451.9 59439
Total Capitalization 11,189.6 10,672.7
Current Liabilities
Current portion of long-term debt 436.9 469.3
Short-term borrowings — 1,163.5
Accounts payable 531.6 6933
Dividends declared 63.2 —
Customer deposits 130.7 1273
Taxes accrued 2594 206.5
Interest accrued 96.7 120.1
Overrecovered gas and fuel costs 302.5 359
Price risk management liabilities 336.0 286.5
Exchange gas payable 339.0 555.5
Deferred revenue - 110 14.7
Regulatory liabilities 40,2 404 .
Accrued liability for postretirement and postemployment benefits 6.4 64
Liabilities of discontinued operations and liabilities held for sale 23 1.5
Temporary LIFO liquidation credit 1113 —
Legal and environmental reserves 3224 37510
Other accruals 2893 4874
Total Current Liabilities 32730 4,583.4
Other Liabilities and Deferred Credits
Price risk management liabilities 195.4 188.5 .
Deferred income taxes '1,606.2 1,549.8
Deferred investment tax credits 44.5 46.1
Deferred credits 76.1 76.7
Deferred revenue 68 6.2
Accrued liability for postretirement and postemployment benefits 1,248.5 1,238.5
Liabilities of discontinued operations and liabilities held for sale 4.2 44
Regulatory liabilities and other removal costs 1,411.2 1,386.1
Asset retirement obligations 125.7 126.0
Other noncurrent ligbilities 163.8 153.8
Total Other Liabilitics and Deferred Credits 4,882.4 4776.1
Commitments and Contingencies — —
Total Cupitalization and Liabilities $19.350.0 $20,032.2
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NiSource Inc.
Statements of Consolidated Cash Flows
{ unaudited )
Three Months Ended March 31, in millions) 2088 2008
Operating Activities ‘
Net Income $ 1484 $ 993
Adjustments to Reconcile Net Income to Net Cash from Contmumg Operations: :
Gain on Early Extinguishment of Debt 3.2) —
Depreciation and Amortization 143.8 135.6
Net Changes in Price Risk Management Assets and Liabilities {1.7) (9.6)
Deferred Income Taxes and Investment Tax Credits 23.1 16.7
Deferred Revenue (3.7 (16.3)
Stack Compensation Expense 1.6 1.4
Gain on Sale of Assets 2.0 (3.2}
Loss on Impairment of Assets —_ 1.6
Income from Unconsclidated Affiliates (X)) (L7
Loss on Disposition of Discontinued Operations — Net of Taxes 0.z 96.1
Loss (Income) from Discontinued Operations — Net of Taxes 10.7 - (6 0)
Amortization of Discount/Premium on Debt 21
AFUDC Equity 0.9 (1 1)'
Changes in Assets and Liabilities: '
Accounts Receivable 172.1 {152.9)
Inventories 487.7 - 847.3
Accounts Payable (161.1) 321
Customer Deposits 34 1.6
Taxes Accrued 82.0 1284
Interest Accrued (23.4) (9.9)
(Under) Overrecovered Gas and Fuel Costs 446.3 (93.1)
Exchange Gas Receivable/Payable (80.1) (44.0)
Other Accruals (187.4) (120.9)
Prepayments and Other Current Assets 83 37
Regulatory Assets/Liabilities n3 (36.4)
Postretirement and Postemployment Benefits 113 - 18.8
Deferred Credits 3.4) (5.6)
Deferred Charges and Other NonCurrent Assets 11.8 (7.5)
Other Non Current Liabilities 5.7 (29.0)
Net Operating Activities from Continuing Operations 1,119.83 3481
Net Operating Activities used for Discontinued Operations (61.9) (z2.1)
Net Cash Flows from Operating Activities 1,057.9 846.0
Investing Activities
Capital Expenditures (206.9) {(196. 9)
Insurance Recoveries 52, 6.2
Proceeds from Disposition of Assets 2.1 12.5
Restricted Cash (30.2) 72.1
Other Investing Activities (20.9) {14}
Net Investing Activities used for Continuing Operations (203.9) - (107.5)
Net Investing Activities from Discontinued Operations .3 29
Net Cash Flows used for Investing Activities (196.4) (104.6)
Financing Activities ‘
Issuance of Long-Term Debt 5817 0.9
Retirement of Long-Term Debt {(101.4) (1.0)
Repurchase of Long-Term Debt {199.0)
Change in Short-Term Debt — Net (1,163.5) {436.3)
Issuance of Common Stock 0.2 0.6
Acquisition of Treasury Stock {0.8) —
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Dividends Paid — Common Stock (63.1) {63.1)
Net Cash Flows used for Financing Actlvities (746.9) {697.9)
Increase in cash and cash equivalents from continuing operations 16990 43.5
Cash contributions to discontinued operations ‘ (544) o7
Cash and cash equivalents at beginning of period . 20.6 346
Cash and Cash Equivalents at End of Period 3 1352 3 77&_
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ITEM 7. MANAGEMENT'S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF
OPERATIONS (continued)
NISOURCE INC.

Long-term Debt. NiSource’s 2009 financing reyvirement of approximately $500 million includes the refinancing of
outstanding debt scheduled to mature in November 2009, as well as payments associated with the Tawney settlement.
NiSource plans to meet this requirement through a combination of measures. First, the company plans to issue unsecured
corporate debt up to $500 million. During February 2009, NiSource negotiated a two-year lerm loan facility with a syndicate
of banks maturing in February 2011. Borrowings under the facility will have an effective cost of LTBOR plus 538 basis
points. The initial closing of the facility cccurred on February 13, 2009, with a subsequent closing expected to take place in
early April under an “accordion” feature under which the facility can be expanded to $500 million prior io the final closing.
NiSource has received bank commitments totaling $265 million, with the ultimate level of the facility expected to be up to
$350 million. NiSource is also working towards (1) issuing additional unsecured corporate debt and (ii) issuing up to an
apgregate of $350 million of secured or unsecured debt at several of its subsidiary companies during 2009,

During January 2009, NiSource r¢purchased $32.4 million of the $450.0 million Hoating rate notes scheduled to mature in
November 200% and $67.6 million of the $1.0 billion 7.88% unsecured notes scheduled to mature in November 2010.

During July 2008, Northern Indiana redeemed $24.0 million of its medium-term notes, with an average interest rate of
6.80%.

On May 15, 2008, NiSource Finance issued $500.0 million of 6.80% unsecured notes that mature January 15, 2019 and
$200.0 million of 6.15% unsecured notes that mature on March 1, 2013. The notes due in 2013 constitute a further issuance
of the §345.0 million 6.15% notes issued February 19, 2003, and will form a single series having an aggregate principal
amount outstanding of $545.0 million.

On December 31, 2007, Whiting Clean Energy redeemed $292.1 of its notes due June 20, 2011, having an average interest
rate of 8.30%. The associated redemption premium of $40.6 million was charged to loss on early exiinguishment of long-
term debt. The redemption was financed with NiSource borrowings.

©m December 3, 2007, Capital Markets redeemed $72.0 million of its $75.0 million of 6.78% senior notes due December 1,
2027. The notes contained a provision entitling holders to require Capital Markets to purchase the notes at 100% of the
principal amount plus acerued interest on December 1, 2007,

On Octobet 31, 2007, Northern Indiana redeemed $24.0 million of its Variable Rate Demand Pollution Control Refinding
Bonds, Series 19880, issued by Jasper County, Indiana on hehalf of Northem Indiana with a floating interest rate of 3.645%
at time of redemption,

On August 31, 2007, NiSource Finance issued $800.0 million of 6.40%, 10.5-year senior unsecured notes that mature
March 13, 2018.

During Avgust 2007, Northern Indiana redeemed $20.0 million of its medium-term notes with an average interest rate of
6.77%. '

During Jung 2007, Northern Indiana redeemed $12.0 million of its medium-term notes with an interest rate of 7.25%.

During April 2007, NiSource redeemed $27.€ million of Capital Markets medium-term notes, with an average interest rate of
7.49%.

Jasper County Pollution Control Bonds . Northern Indiana has seven series of Jasper County Pollution Control Bonds with a
total principal value of $254 million currently outstanding. Prior to March 25, 2008, each of the series bore interest at rates
established through auctions that took place at either 7, 28, or 35 day intervals. Between February 13, 2008 and March 5,
2008, Northern Indiana received notice that six separate market auctions of four series of the Jasper County Pellution Control
Bonds had failed. As a result, those series representing an aggregate principal amount of $112 million of the Jasper County
Pollution Control Bonds bore interest at default rates equal to 15% or 18% per annumn. Subsequent auctions were successful,
but resulted in interest rates between 5.13% and 11.0%, which were in excess of historical market rates. These auction
failures were attributable to the lack of

3o
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liquidity in the auction rate securities market, largely driven by the turmoil in the bond insurance market. The Jasper County
Pollution Control Bonds are insvred by either Ambac Assurance Corporation or MBIA Insurance Corporation.

Northern Indiana converted all seven series of Jasper County Pollution Centrol Bonds from the auction rate mode to a
variahle rate demand bond mode between March 25, 2008 and April 11, 2008 and repurchased the bonds as part of the
conversion process. Between April 11, 2008 and August 24, 2008, all of the Jasper County Pollution Control Bonds were
held in Northern Indiana’s treasury. On August 25, 2008, Northern Indiana converted all of the Jasper County Pollution
Control Bonds from a variable raie demand mode to a fixed rate mode, and reoffered the bonds to exiemal investors. As a
result of the fixed rate conversion and reoffering process, the weighted average interest rate is now fixed at 5.58%.

Northern Indiana reflected the Jasper County Pollution Conirol Bonds as an offset to long-term debt within the Condensed
Consolidated Balance Sheet (unandited) as of March 31 and June 30, 2008 upon repurchase and the debt was considered
extinguished per SFAS No. 140. As such, imamortized debt expense of $4.6 million previously recorded under deferred
charges and other was reclassified to a regulatory asset. The Consolidated Balance Sheet as of December 31, 2008 reflects
the reissuance of the long term debt. The repurchase and the subsequent re-issuance of these bonds are included under,
“Financing Activities,” in the Statement of Consolidated Cash Flow.

Credit Facilities, During September 2008, NiSource Finance entered into a new $500 million six-month revolving credit
agreement with a syndicate of banks led by Barclays Capital that expires March 23, 2009. During July 2006, NiSource
Finance amended its $1.25 billion five-year revolving credit facility increasing the aggregate commitment level to

$1.5 billion, extending the termination date by one year fo July 7, 2011, and reduced the cost of barrowing. These facilities
are designed to provide a reasonable cushion of short-term liquidity for general corporate purposes and in anticipation of
continuing volatile natural gas prices, as well as to provide for short-term payment requirements related to the Tawney
settlement, On February 13, 2009, the six-month credit facility was terminated in conjunction with the closing of a new two-
year bank term loan facility.

NiSource Finance had outstanding credit facility borrowings of $1,163.5 million at December 31, 2008, at a weighted
average interest rate of 1.09%, and borrowings of $1,061.0 million at December 31, 2007, at a weighted average interest rate
of 5.43%.

As of December 31, 2008 and December 31, 2007, NiSource Finance had $87.3 million and $110.4 million of stand-by
letters of credit outstanding, respectively. At December 31, 2008, $1.0 million of the $87.3 million total cutstanding letters of
credit resided within a separate bi-lateral letter of credit arrangement with Barclays Bank that NiSource Finance obtained
during February 2004, Of the remaining $86.3 million of stand-by letters of credit outstanding at December 31, 2008,

$83.5 million resided under NiSource Finance’s five-year credit facility and $2.8 million resided under an uncommitted
arrangement with another financial institution. An additional letter of credit of $254 million was issued on January 13, 2009
1o cover the remaining payments related to the Tawney settlement.

As of December 31, 2008, an aggregate of $753.0 million of credit was available under both credit facilities.

Debt Covenants. NiSource is subject to one financial covenant under its five-year revolving credit facility and the two-year
term loan facility. This covenant requires NiSource to maintain a debt to capitalization ratio that does not exceed 70%. A
similar covenant in the 2005 private placement requires NiSource to maintain a debt to capitalization ratio that does not
exceed 75%. As of December 31, 2008, the ratio was 61.6%.

NiSource is also subject to certain other non-financial covenants under the revolving credit facilities. Such covenants include
a limitation on the creation or existence of new liens on NiSource's assets, generally exempting liens on utility assets,
purchase money security interests, preexisting security interests and an additional subset of assets equal to $150 million. An
asset sale covenant generally restricts the sale, lease and/or transfer of NiSource’s assets to no more than 10% of its
consolidated total assets. The revolving credit facilities also include a cross-default provision, which triggers an event of
default under the credit facility in the event of an uncured payment default relating to any indebtedness of NiSource or any of
its subsidiaries in a principal amount of $50 million or more,
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NiSource’s bond indentures generally do not contain any financial maintenance covenants. However, NiSource’s bond
indentures are generally subject to cross default provisions ranging from uncured payment defanlts of $5 million to
$50 million, and limitations on the incurrence of licns on NiSource’s assets, generally exempting liens on utility assets,
purchase money security interests, preexisting security interests and an additional subset of assets capped at 10% of
NiSource's consolidated net tangible assets.

Sale of Trade Accounts Receivables. On May 14, 2004, Columbia of Ohio entered into an agreement to sell, without
recoutse, substantially all of its trade receivables, as they originate, to CORC, a wholly-owned subsidiary of Columbia of
Ohia. CORC, in turn, is party to an agreement with Dresdner Bank AG, also dated May 14, 2004, under the terms of which it
sells an undivided percentage ownership interest in the accounts receivable to a commercial paper conduit. On July 1, 2006,
the agreement was amended to increase the program Hmit from $300 million to $350 million. The agreement curtently
expires on June 26, 2009. As of December 31, 2008, $236.5 million of accounts receivable had been sold by CORC
compared 1o $202 .4 million as of December 31, 2007,

Under the agreement, Columbia of Ohio acts as administrative agent, by performing record keeping and cash collaction
functions for the accounts receivable sold by CORC. Columbia of Chio receives a fee, which provides adequate
compensation, for such services.

On December 30, 2003, Northerit Indiana entered into an agreement to sell, without recourse, all of its trade receivables, as
they originate, to NRC, a wholly-owned subsidiary of Northern Indiana. NRC, in turn, is party to an agreement with
Ciubank, N.A. under the terms of which it sells an undivided percentage ownership intcrest in the accounts receivable w a
commercial paper conduit. The conduit can purchase up to $200 miltion of accounts receivable under the agresment. NRC’s
agreement with the commercial paper conduit has 2 scheduled expiration date of December 13, 2009, and can be renewed if
mutually agreed to by both partics. As of December 31, 2008, NRC had sold $119.0 million of accounts receivable compared
to $200.0 million as of December 31, 2007. Under the arrangement, Northern Indiana may not sell any new recejvables if
Northern Indiana’s debt rating falls below BBB- or Baa3 by Standard and Poor’s or Moody’s, respectively.

Under the agreement, Northern Indiana acts as administrative agent, performing record keeping and cash collection functions
for the accounts receivable sold. Northern Indiana receives a fee, which provides adequate compensation, for such services.

Credit Ratings. On December 16, 2008, Standard and Poor’s affirmed its senior unsecured ratings for NiSource and its
subsidiaries at BBB-; however, it changed the ratings cutlook for NiSource and all of its subsidiaries to negative from stable.
On February 4, 2009, Moody’s Investors Services affirmed the senior unsecured ratings for NiSource ai Baa3, and the
existing ratings of all other subsidiaries. Moody’s outlook for NiSource and its snbsidiaries is negative. On February 4, 2009,
Fitch lowered its senior unsecured ratings for NiSource to BBB- and for Northern Indiana 1o BBB. Fitch’s outlook for
NiSource and all of its subsidiaries is stable. Although all ratings continue to be investment grade, an additional downgrade
by Standard and Poor’s, Moody’s or Fitch would result in a rating that is below investment grade.

Certain NiSource affiliates have agreements that contain “ratings triggers” that require increased collateral if the credit
ratings of NiSource or certain of its subsidiaries are rated below BBB- by Standard and Poor’s or Baa3 by Moody’s. The
collateral requirement from a downgrade below the ratings trigger leveis would amount o approximately $30 million. In
addition to agreements with ratings triggers, there are other agreements that contain “adequate assurance™ or “material
adverse change” provisions that could result in additional credit support such as letters of credit and cash collateral to transact
business. In addition, under Northern Indiana’s trade receivables sales program, Northern Indiana may not sell any new
receivables if Northern Indiana’s debt rating falls below BBB- or Baa3 by Standard and Poor’s or Moody”s, respectively.
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Contractual Obligations. NiSource has certain contractual obligations requiring payments at specified periods. The
obligations include long-term debt, lease obligations, enerzy commodity contracts and purchase obligations for various
services including pipeline capacity and IBM outsourcing. The table below excludes all amounts classified as current
liabilities on the Consolidated Balance Sheets, other than current maturities of long-term debt and current interest payments
on long-term debt. The total contractual obligations in existence at December 31, 2008 and their maturities were:

fin millions) Total 2002 2010 2011 2012 2013 After
Long-term debt % 6,381.1 $ 4610 $1,010.0 $ 27.2 $ 3150 $ 6130 $3,954.9
Capital leases 457 3.0 4.6 4.0 4.1 4.4 206
Interest payments on long-

term debt 2,672.5 377.0 355.8 287.7 284.8 239.6 1,127.6
Operating leases 241.6 453 426 313 3.5 244 60.5
Energy commeodity

contracts 1,249.9 699.9 220.0 66.0 66.0 66.0 132.0

Service obligations:
Pipeline service

obligations 1,885.2 2475 2426 2222 2144 154.5 204.0
IBM service obligations 613.7 101.9 103.9 96.8 928 91.1 127.2
Vertex Outsourcing LLC
service obligations 76.0 119 11.8 11.8 11.7 11.5 17.3
Other service obligations 368.2 129.7 104.0 104.5 232 6.8 —_
Other long-term liahilities 157.1 157.1 — — — — —
Total contractual
obligations $13,691.0 §2,239.3 $2,095.3 $857.5 $1,043.5 $1.211.3 $6.244.1

NiSource calculated estimated interest payments for long-term debt as follows: for the fixed-rate deb, interest is calculated
based on the applicable rates and payment dates; for variable-rate debt, interest rates are used that are in place as of
December 31, 2008. For 2009, NiSource projects that it will be required to make interest payments of approximately -
3460 million, which includes $377.0 million of interest payments related ta its long-term debt cutstanding as of

December 31, 2008. At December 31, 2008, NiSource also had $1,163.5 million in short-term borrowings outstanding,

NiSouree Corporate Services has a license agreement with Rational Systems, LLC for pipeline business software requiring
equal annual payments of $5.8 million over 10 years beginning in January 2008. This agreement is recorded as a capital
lease. Final acceptance of the software installation was made on January 2, 2008 and the software was placed in service in
September 2008,

NiSource’s subsidiaries have entered into various energy commodity contracts to purchase physical quantities of natural gas,
electricity and coal. These amounts represent minimum quantities of these commodities NiSource is obligated to purchase at
both fixed and variable prices.

In July 2008, the IURC issued an order approving Northern Indiana’s purchase power agreements with subsidiaries of
Iberdola Renewables, Buffalo Ridge I LLC and Barton Windpower LLC. These agreements provide Northern Indiana the
opportunity and obligation to purchase up to 100 mw of wind power commencing in early 2009. The contracts extend 15 and
20 years, representing 50 mw of wind power each. No minimum quantities are specified within these agreements due to the
variability of electricity production from wind, so no amounts related io these contracts are included in the table above. Upon
any termination of the agreements by Northern Indiana for any reason (other than material breach by Buffalo Ridge ILLC or
Barton Windpower LL.C), Northem Tndiana may be required 1o pay a termination charge that could be material depending on
the events giving rise to termination and the timing of the termination.

NiSource has pipeline service agreements that provide for pipeline capacity, transportation and storage services. These
agreements, which have expiration dates ranging from 2009 to 2045, require NiSource to pay fixed monthly charges.

On December 12, 2007, NiSource Corporate Services amended its agreement with TBM to provide business process and
support functions to NiSource. During 2008, NiSource reassumed responsibility for certain support functions including
human resource administration, payrall, supply chain (procurement), sales centers, and the majority of meter to cash
operations (billing and collections) while customer contact center operations and accounts payable
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functions were transitioned to different service providers. IBM has retained responsibility for information technology
operations. NiSource Corporate Services will continue to pay IBM for the amended services under a combination of fixed or
variable charges, with the variable charges fluctuating based on actual need for such services. Based on the currently
projected usage of these services, NiSaurce Corporate Services expects to pay approximately $618 million to IBM in service
fees and project costs over the remaining 6.5 year term, of which $3.7 million is reflected as capital lease payments. Upon
any termination of the agreement by NiSource for any reason (other than material breach by TBM), NiSource may be required
1o pay IBM a termination charge that could include a breakage fee, repayment of IBM’s un-recovered capital invesiments,
and IBM wind-down expense. This termination fee could be a material amount depending on the events giving rise to
termination and the timing of the termination.

NiSource Corporate Services signed a service agreement with Vertex Outsourcing LLC, a business process outsourcing
company, to provide customer contact center services for NiSource subsidiaries through June 2015. Services inder this
contract commenced on July 1, 2008, and NiSource Corporaie Services pays for the services under a combination of fixed
and variable charges, with the variable charges fluctuating based an actual need for such services. Based on the currently
projected usage of these services, NiSource Corporate Services expects to pay approximately $76.0 million to Vertex
Outscurcing LLC in service fees aver the remaining 6.5 vear term. Upon termination of the agreement by NiSource for any
reason {other than material breach by Vertex Outsourcing LLC), NiSonrce may be required to pay a termination charge not to
exceed $15.0 million.

Northern Indiana has contracts with four major rail operatots providing for coal transportation services for which there are
certain minimum payments. These service contracts extend for various periods through 2013 and are included within, “Cther
service obligations,” in the table of contractual commitments.

Northern Indiana has a service agreement with Pure Air, 2 general partnership between Air Products and Chemicals, Inc. and
First Air Partners LP, under which Pure Air provides scrubber services to reduce sulfur dioxide emissions for Units 7 and 8 at
the Bailly Generating Station. Services under this comtract commenced on June 15, 1992, and Northern Indiana pays for the
services under a combination of fixed and variable charges. The agreement provides that, assuming various performance
standards are met by Pure Air, a termination payment would be due if Northern Indiana terminated the agreement prior to the
end of the twenty-year contract period. Estimated minimum payments for this agreement are included within, “Other service
obligations,” in the table of contractual commitments.

NiSource’s expected payments related to other long-term tabilities inclides employer contributions to pension and other
postretirement benefits plans expected to be made in 2009. Plan contributions beyond 2009 are dependant upon a number of
factors, including actual returns on plan assets, which cannot be reliably estimated. In 2009, NiSource expects to make
contributions of approximately $104 million to its pension plans and approximately $53 million to its postretirement medical
and life plans. Refer to Note 12, “Pension and Other Postretirement Benefits,” in the Notes to Consolidated Financial
Statements for more information.

Not included in the table above are $4.1 million of estimated federal and state income tax liabilities, including interest,
recorded in accordance with FIN 48. If or when such amounts may be settled is uncertain and cannot be estimated at this
time. Refer to Note 11, “Income Taxes,” in the Notes to Consolidated Financial Statements for mare information.

In the fourth gquarter of 2008, NiSource received fina! approval by the West Virginia Circuit Court for Roane County
regarding a settlement agreement regarding the Tawney proceeding. NiSource’s share of the settlement liability is up to
$338.8 million. NiSource has complied with its obligations under the settlement agreement to fund $85.5 mitlion to the
qualified settlement fund by Januvary 13, 2009. NiSource has also complied with its obligation to provide a letier of credit on
January 15, 2009, securing the unpaid portion of the settlement and has submitted an agreed order discharging the judgment
to the trial court. Final cash payments will be made based upon actual claims received, so no amounis have been included in
the table above at this time.

NiSource cannot reasonably estimate the settlement amounts or timing of cash flows related 1o fong-term obligations
classified as, “Other Liabihities and Deferred Credits,” on the Consolidated Balance Sheets, other than those described above.

40

http://apps.shareholder.com/sec/viewerContent.aspx ?companyid=N1&docid=6445256&prin... 7/8/2009


http://apps.shareholder,com/sec/viewerContent.aspx?companyid=NI&docid=6445256&prin

NiSource Inc. - Annual Report Page 53 of 335

Table of Conten

ITEM 7. MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF
OPERATIONS {continued)

NISOURCE INC.

NiSource also has obligations associated with income, property, gross receipts, franchise, payroll, sales and use, and various
other taxes and expects to make tax payments of approximately $350 million in 2009. Under the provisions af the American
Recovery and Reinvestment Act of 2009, NiSource is entitled to claim additional first year depreciation (“bonus”
depreciation) equal to 50% of certain eligible 2009 capital expenditures. Tax deductions associated with the borus
depreciation, along with income tax deductions related to settlement of the Tawney litiation, is expeeted to reduce
NiSource’s 2009 taxable income to near zero. As a result, no federal income tax payments are included in the 2009 expected
tax payments disclosed above.

NiSource, like many of its peers in the electric and gas utility industries, has filed with the IRS for permission to deduct, for
tax purposes, certain repair costs that have historically been capitalized for book purposes under utility ratemaking practices
and followed for tax purposes. If granted, such method change would provide significant additional liquidity in the form of
income tax refunds for taxes paid in pricr years and reductions in future year income tax payments.

OAf Balance Sheet Items

As a part of normal business, NiSource and certain subsidiaries enter into various agreements providing financial or
performance assurance to third parties on behalf of certain subsidiaries. Such agreements include guarantees and stand-by
letters of credit.

NiSource has issued guarantees that support up to approximately $497.4 million of commodity-related payments for its
current subsidiaries invalved in energy commodity contracts and to satisfy requirersents under forward gas sales agreements
of current and former subsidiaries. These guarantees were provided to counterparties in order to facilitate physical and
financial transactions involving natural gas and electricity. To the extent liabilities exist under the commodity-related
contracts subject to these guarantees, such liabilities are included in the Consclidated Balance Sheets.

NiSource has purchase and sales agreement guarantees totaling $297.5 million, which guarantee performance of the seller’s
covenanis, agreements, obligations, liabilities, representations and warranties under the agreements. No smounts related 1o
the purchase and sales agreement guarantees are reflected in the Consolidated Balance Sheets. Management believes that the
liketihood NiSource would be required to perform or otherwise incur any significant losses associated with any of the
aforementioned guarantees is remote.

NiSource has other guarantees omtstanding. Refer to Note 19-A, “Guarantees and Indemnities,” in the Notes to Consolidated
Financial Statements for additional information about NiSource’s off balance sheet arrangements.

Market Risk Disclosures

Risk is an inherent part of NiSource’s energy businesses. The extent to which NiSource properly and effectively identifies,
assesses, monitors and manages each of the various types of risk involved in its businesses is critical to its profitability.
NiSource seeks to identify, assess, monitor and manage, in accordance with defined policies and procedures, the following
principal risks that are involved in NiSource’s energy businesses: commodity market risk, interest rate risk and credit risk.
Risk management at NiSource is a multi-faceted process with oversight by the Risk Management Committee that requires
constant communication, judgment and knowledge of specialized products and markets. NiSource’s senior management takes
an active role in the risk management process and has developed policies and procedures that require specific administrative
and business functions to assist in the identification, assessment and control of various risks. In recognition of the
increasingly varied and complex nature of the energy business, NiSource’s risk management policies and procedures
continue ta evolve and are subject to angoing review and modification.

Various analytical techniques are employed to measure and monitor NiSource’s market and credit risks, including VaR. VaR
represents the potential loss or gain for an instrument or portfolio from changes in market factors, for a specified time period
and at a specified confidence level.
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NiSnurce Inc.

NiSours is an energy holding company whose subsidiaries provide natural gas, electricity and other products and servicas ic approximately
3.8 million customers located within a comidor that runs from the Gulf Coast through the Midwest to New England. NiSource is a holding
company under the Public Utility Holding Company Act of 2005.

NiSource is the targest natural gas distribution company operating east of the Rocky Mountains, as measured by number of customers.
NiSaurce's principal subsidiaries inciude Columbia Energy Group (Columbia), a vertically-integrated natural gas distribution, fransmission and
storage holding company whose subsidiaries provide service to customers in the Midwest, the Mic-Atlantic and the Northeast; Northern Indiana
Public Service Company {(NIPSCO), a verlically-integrated gas and elestric company providing sefvice to customers in northern Indiana; and Bay
State Gas Company, anatural gas distribution company serving customers in Massachusetts. NiSource derives substantially all of its ravenues
and eamings from the operating results of its fifteen direct subsidiaries.

NiSeurce’s business segments are: Gas Distribution Operations; Gas Transmission and Storage Operations, Electric Qperations; and Other
Operations. Following is & summary of the business for each reporting segment,

Business Segments

Gazs Distribution Operations

NiSource's natural gas distribution operations serve more than 3.3 million customers in seven states and operate approximately 57 thousanc
miles of pipeline. Through its wholly-owned subsidiary, Columbia, NiScurce owns five distribution subsidiaries that provide natural gas fo
approximately 2.2 million residential, commercial and industrial customers in Chio, Pennsylvania, Yirginia, Kentucky and Maryland. NiSource
also distributes nafural gas to approximately 800 thousand customers in northern Indiana through three subsidiaries: NIPSCO, Kokomo Gas and
Northem Indiana Fuel and Light. Additionally, NiSource's subsidiary Bay State distributes natural gas to approximately 300 thousand customers
in Massachusetts.

{me Transmission and Storags Operations

NiSource's Gas Transmission and Storage Operations subsidiaries own and operate approximalely 16 thousand miles of interstate pipelines and
operate one of the nation’s largest underground natural gas storage systems capable of storing approximately 629 Bef of natural gas. Through its
subsidiaries, Columbia Transmission, Columbia Gulf and Crossroads Pipeling, NiSource owns and operates an inierslate pipeline network
extending from offshore in the Gulf of Mexico to Lake Erie, New York and the eastem seaboard. Together, these companies serve customers in
16 northeastern, mid-Atlantic, midwestemn and southem states and the District of Columbia,

The Gas Transmission and Storage Oerations subsidiaries have recently completed milestone projects with the Millennium Pipeline and Hardy
Storage Facility and are engaged in other projects that would expand their facllities and throughput.  Substantially all of the facilities related to the
Millennium project were completed in the fourth quarter of 2008 and the pipeline commenced service on December 22, 2008. Millennium has the
capacity to transport up to 525,400 Dth per day of natural gas to markets along its 182 mile route, as well as fo the New York City markets
through its pipeline interconnections. Millennium is jointly owned by affiliates of NiSource, DTE Energy and National Grid. Hardy Storage
commenced operations in April of 2007, receiving customer injections and withdrawing natural gas from its new underground nalural gas storage
facility in West Virginia. Injections in 2008 allowed the field to deliver up fo 150,000 Dth of natural gas per day during the 2008-2009 winter
heating seasen. When fully operational in 2009, the field will have a working storage capacity of 12 Bef, delivering up te 176,000 Dth of natural
gas per day. Hardy Storage is a joint venture of subsidiaries of Columbia Transmission and Piedmont Natural Gas Company. Projects In the
construcion stage include the Eastern Market Expansion which is projected to add 97,000 Dih per day of storage and transportation deliverability,
and the Appalachian Expansion which is projecied to add 100,000 Dth per day of transpartation capacity.

Eigoiric Operations

NiSource generates, transmits and distributes electricity through its subsidiary NIPSGG to approximately 450 thousand customers in

20 counties in the northem par of Indiana and engages in wholesale and transmission fransactions. NIPSCO has three operational coal-fired
electric generating stations. The three operable facilities have a net capability of 2574 mw. NIPSCO also operates Sugar Creek, a combined
cycle gas wrbine (CCGT) plant with a 535 mw capacity rating; four gas-fired generating units located at Northern indiana's

coakfired electric generating stations with a net capability of 203 mw; and twa hydroelectric generating plants with a net capability of 10 mw.
These facilities pravide for a total system operating net capaility of 3,322 mw. Sugar Creek was purchased in May, 2008 and dispatched into
MISO on December 1, 2008, NIPSCO's transmission system, with voltages from 69,000 to 345,000 wolts, consists of 2,782 circuit miles.
NIPSCO is interconnected with five neighboring electric utilities.
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During the year ended December 31, 2008, NIPSCO generated 81.6% and purchasad 18.4% of ifs electric requirements, NIPSCQ's Mitchell
Station, indefinitely shut down in 2002, is not included in the net capacity of the three coal-fired generation stafions. NIPSCO intends to retire the
Mitchel! station, demolish it, and remediate the site to industrial condition, subject to reguiatory authorization, including the ability fo recover these
costs.

NIPSCQ participates in the MISO transmission service and wholesale energy market. The MISC is a nonprofit organization created in compliance
with the FERC, to improve the flow of electricity in the regional marketplace and to enhance electric reliability. Additionally, MISO is responsible
for managing the energy markets, managing transmission consiraints, managing the day-ahead, real-ime and FTRs markets and managing the
ancillary market. NIPSCO transferred functional control of its electric transmission assets to MISO and transmission service for Northem Indiana
cceurs under the MISO Open Access Transmission Tariff

{ther Operations
The Other Operations segment represents a relatively small portion of NiSource’s total operations. It parlicipates in energy-related services

including gas marketing, power and gas risk management and ventures focused on disfributed power generation technologies and fuel celis and
storage systems. Additionally, the Other Operations segment is involved in real estate and other businesses.

A Balanced 100% Regulated Portfolio Primary Subsidiaries

» Bay Stale Gas Company

+ Columbia Gas of Kentucky

« Columbia Gas of Maryland

_ - Solumbia Sas of Ohio

Regulated » Columbia Gas of Pennsylvania

+ Lolumbia Gas of Yirginia

o » {olumnbia Gas Transmission

N ' « Columbia Gulf Transmission
Regulated - = Grossroads Pipeline

Gas Transmission | + Kokomo Gas and Fusi Company
& Storage « Morthern Indiana Fue! and Light Company

' + Northern indiana Public Service Company

Gas
Distribution

Business Strategy

NiSource focuses its business strategy on its core, rate-regulated asset-based businesses with virtually 100% of its operating income generated
from these businesses. With the nation’s fourth largest natural gas pipeline, the largest natural gas distribution nefwork east of the Rocky
Mountains and one of the nalion's largest natural gas storage networks, NiSource operates throughout the energy-intensive corridor that exends
from Ihe supply areas in the Gulf Coast through the consumption centers in the Midwest, Mid-Atlantic, New England and Northeast. This corridor
includes over 40% of the nation's population and close to §0% of its natural gas consumption. NiSource continues fo position its assets to meet
the cortidor's growing energy heeds.
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Year Ended December 31, (in millions, except per share amounts) 2008 2007 2008 2005 2004

Operating Earnings (Non-GAAP)

Gas Distribution Operations 326.9 345.2 3738 3042 428.8
Gas Transmission and Storage Operations 3787 371.8 3576 349.6 366.5
Electric Operations 220.2 2831 3141 292.1 300.4
Other Operations 1.8 1.8 {24.3) (13.3) (39.4)
Corporate (8.1) (22.2) {19.2) (19.3) (22.5)
Consolidated 917.5 979.7 1,002.0 1,003.3 1,033.8
Assets
Gas Distribution Operations 7,434.5 6,046.9 6,933.9 6,917.5 6,332.2
Gas Transmission and Storage Operafions 4,033.3 3,4916 34144 3,082.3 3,053.3
Electric Operations 4,198.3 338286 34295 3,189.0 31142
Cther Qperations 1,494.0 1,361.7 1,606.5 1,683.5 1.467.7
Corporate 2,8721 2,827.5 27722 3.085.2 3,020.4
Consolidated 20,032.2 18,0103 18,156.5 17,958.5 16,587.8
Capital Expendituras
Gas Distribution Operations
System Growth

| Batterment

Replacement
‘ Maintenance & Cther
. Gas Transmission and Storage Operations
‘ (3rowth Capital
|

Maintenance & Other 1304 136.2 nfa n/a n/a
Eleciric Qperations 3
| System Growth 49.2 n/a nfa na
% Betterment . 71 nfa na n/a
‘ Replacement 25.9 22.8 nia n/a nia
[

Maintenance & Other 1441 nfa ) n/a L
\ Other Operations 3
‘ Consolidated

Common Stock Trading

High 5 19.82 % 2543 § 2480 § 2550 % 22 .82
Low $ 10.35 & 1749 § 1951 § 2044 19.65
Close $ 10.87 § 1889 % 2410 5 2088 % 22.78
Avarage Daily Trading Volume (millions) 2.867 1.0 1.23 1.02 1.06
Cther Data

. Dividends Faid per Common Share $ 0.92 % 092 3% 092 § D9z & 0.92
Dividend Yield on Common Stock {at December 31) 8.4% 4.9% 3.8% 4.4% 4.0%
Book Value of Cammon Stock s 17.24 § 18562 § 1832 § 1808 % 17.69
Shares Outstanding (in thousands) 274,262 274,177 273,654 272,623 270,626
Number of Commoen Shargholders 36,194 38,091 40,401 46,451 50,020
Total Number of Employses 7,981 7,607 7439 7.822 8,628

NOTE: Due to asset sales 2007 and 2008 exciude the results of Northern Utilities, Granite State Pipeline, Whiting Clean Energy and Ni Retail Services
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Statements of Consolidated Income (Non-GAAP)

Yedr Ended December 31, (in millions, except per share amounts) 2008 2007 2006 2005 2004
Net Revenues
Gas Distribution $ 51632 $ 43476 § 42623 § 45699 $ 3,7924
(3as Transportation and Storage 11324 1,102.8 1,033.2 8911 1,014.5
Electric 1,362.3 1,380.5 1,301.0 12388 11364
Other 1,213.5 1,080.2 968.3 1,046.8 719.2
Gross Revenues 8,871.4 7.911.1 7,564.8 7,846.6 6,662.5
Cost of Sales (axcluding depreciation and amortization) 5.631.6 46878 4.365.4 47402 3600.7
Total Net Revenues 3.239.8  3.2233 31964 30974 30528
Operating Expenses
Operation and mainlenance 1,271.8 1,237.4 1,359.4 1,240.7 1.213.9
QOperation and maintenance - trackers 188.0 177
Depreciation and amortization 567.2 5402 5402 5442 508.6
Other taxes 205.0 202.4 289.5 309.4 206.5
Other taxes - trackers 102.5 95.9
Total Operafing Expenses 2,334.6 2.253.0 2,198.1 2,084.3 2,019.0
Equity Earnings in Unconsolidated Affiliates 12.3 9.4 0.7 02 -
Operating Earnings 917.5 878.7 1,002.0 1.003.3 1,033.8
Qther Income (Deductions)
Interest expense, net {375.3) (402.3) (387.4) 420.1) (403.9)
Other, net 0.9 (6.4) (7.6) 9.8 2.9
Operating Eamings From Continuing Operations Before Income Taxes 543.1 571.0 607.0 593.0 632.8
Income Taxes 194.6 207.5 218.5 2171 227.0
Net Ogerating Eamings from Contlnulng Ogerations __ 3485 J63.5 388.5 3759 405.8
GAAP Adjusiment (ltems excluded from operating &nd net operating earnings)
Nat Revenues:
Weather - compared to normal 2.8 6.5 {83.1) 27.0 (23.9)
Gas costs and other changes 133 15.9
Legal settlement 5.1
Purchased power setilernent (17.3)
Unbilled revenue and other changes (25.5) 8.3
3rd Party Bankruptcy Claim 89 1.8
Operating Expensas:
Transition charges (IBM Agreement) (7.7) (14.2) (12.3) (82.8)
Medical expense adjustment out of period 127
BP contract revision 7.0
Gain/toss on sale of assets and asset impairments (7.6) (12.5) {4.9) (22.2) 3.1
Property and sales tax adjustments a1 313
Insurance recoveries, legal and reserve changes 3.0 103
Loss on Equity Earnings {13.0)
Total items excluded from operating earnings 0.2 (63.0) (122.0) (50.7) 43.7
Other incorne - Gain on sale of JOF 16.7
Interest Expense - Reserve for Intarest Rate Swaps {4.8)
Income Taxes - Massachusetts Tax Law Change 148
Loss on early extinguishment of debt (40.8) (108.6) {4.1)
Loss on early redemplion of preferred stock (0.7)
Tax effect of above items and other income tex adjustments (5.7) 43.0 47.7 67.5 (14.4)
Tatal items excluded from net operating earnings 213 (60.6) (75.0) {81.8) 25.2
GAAP Income from Continuing Operations $ 3698 $ 3028 § 3135 § 2841 § 4310
Bagic Net Operating Earmings Per Share from Continuing Qperations 1.27 1.33 1.43 1.38 1.54
GAAP Basic Earnings Per Share from Continuing Operations 1.35 1.10 1.15 1.05 1.63
Basic Average Common Shares Outstanding (millions) 274.0 273.8 2728 271.3 283.7

NOTE: Due to asset sales 2007 and 2008 axclude the results of Northerri Utilities, Granite State Pipeline, Whiting Clean Energy and NI Retail Services
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Lonsoilidated

alance Sheets

As of Decemper 31, {in millions) 2008 2007 2006 2005 2004
ASSETS
Property, Plant and Equipment
Utility Plant $ 18,3568 $ 172956 § 171949 § 166844 $ 16,1941
Accumulated depreciation and amortization {8,080.8} {7,787.0) (7,850.0) {7.556.8} {7.247.7)
Net utility piant 10,276.0 9,508.8 0,344 9 9,127 6 38,6454
Other praperty, al cost, less accumulated depreciation 1121 67.0 3496 426 7 4275
Net Property, Plant and Equipment 10,388.1 8,575.6 5 664.5 9,554.3 9,373.9

Investments and Dther Assets

Assets of discontinued operations and assels held for sale 458 593.5 43.0 346 386
Unconsalidaled affiliales 86.8 72.7 59.6 750 64.2
Other invesiments 117.9 117.2 116.1 114.2 113.0
Total Invesiments and Other Assets 250.5 7834 2187 2238 2158
Current Agsets
Cash and cash equivaients 206 346 3341 69.4 295
Restrictad cash 286.6 577 142.5 339 56.3
Accounts receivable 1,142.5 900.3 866.3 12548 a8e.1
Gas inventary 511.8 452.2 550.5 526.9 452 9
Undemrecovered gas and fuel costs 160.2 158.3 163.2 421.8 293.8
Materials and supplies, al average cost 95.1 78.1 89.0 72.0 706
Electric production fuel, at average cost £3.8 58.1 63.9 249 29.2
Price risk managemenit assets 1504 102.2 237.7 183.1 811
Exchange gas receivable 393.8 210.5 252.3 169.8 169.6
Regulatary assets 314.8 215.4 272.7 195.0 136.2
Assets of discantinued operations and assets held for sale 2.0 B5.9
Prepayments and other 2491 107.1 111.7 109.3 96.1
Total Current Assets 3,410.8 2,460.4 27829 3,060.7 2.284.4
Other Assets
Price risk management assets 200.7 25.2 49.9 192.9 148.3
Regulatory assets 1,640.4 867.5 1,127.3 586.3 568.4
Goodwill 36773 3677.3 36773 3,677.3 3.687.2
Intangtble assets 330.6 3.6 4357 495.8 520.3
Postretrement and postemployment benefits assets 10.3 157.8 328 - -
Deferred charges and other 123.5 1216 137.4 167.4 189.5
Total Other Assets 5,082.8 5,190.9 5,460.4 5119.7 51137
Total Assets $ 20,0322 3 18,0103 $ 181565 § 179585 § 16,987.8

NOTE: Due to asset sales 2007 and 2008 exclude the results of Northern Utilities, Granite State Pipeline, Whiting Clean Energy and NI Retail Services
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consotkiated Balance Sheets - Continued

As of December 31, {in mlilions) 2008 2007 2006 2005 2004

CARPITALIZATION AND LIABILITIES
Capitalization
Common Stockholders' Equity

Cormmon stock - $0.01 par value, 400 000,000 shares authorized $ 27 % 27 % 27 § 27 8 27
Additional paid-in capital 4,020.3 4,011.0 3,098.3 3,969.4 30240
Retained earnings 901.1 1.074.5 1,0129 981.6 925.4
Accumulated other comprehegnsive income (loss) {172.0) 1.7 20.9 {5.6) (51.5)
Traasury stock {23.3) {23.3) (21.2) (15.1) (13.5)
Total Common Stockhoiders' Equity 4,728.8 507686 5013.6 4933.0 47871
Preferred Stack - series without manatory redemption provisions - - - 811 81.1
Long-term debt, excluding amounts due within one year 5,943.9 5,504 4 5,146.2 5271.2 4,835.9
Total Capitalization 10,5672.7 106710 10,1598 10,285.3 8,704 .1

Current Liabilities

Current portion of long-term debt 469.3 33.8 93.3 440.7 1,2009
Short-term borrowings 1,163.5 1,081.0 1,193 898.0 3076
Accaounts payable 693.3 713.0 7131 866.7 648.4
Dividends declared - -
Dividends declared on oreferved stock - - - 11 1.1
Customer deposits 127.3 112.8 108.4 101.¢ g92.2
Taxes accrued 206.5 188.4 196.0 2175 160.9
interest accrued 120.1 293 1071 86.2 841
Overrecovered gas and fuel costs 359 104 126.7 268 155
Price risk management liabilities 286.5 7949 250.4 723 48.9
Exchange gas payable 555.5 4416 396.6 42532 325.1
Deferred reveniue 14.7 387 56,9 51,3 31.8
Regulatory liabilities 40.4 B87.8 407 4873 a0z
Accrued liability for postretirament and postemployment benefits 6.4 4.8 A7 &1.1 57.7
Liabilities of discantinued operations and liakilities held for sale 1.8 206
Temporary LIFO liquidation credit -
Legal and environmental reserves 375.1 112.3
Other accruals 487.4 393.6 526.3 549.1 4783
Total Current Liabilities 4,5834 3,398.1 3,821.2 3,843.2 3,578.4

Qther Liahilities and Deferrad Credits

Price tiskk management liabilities 148.5 17 382 222 5.5
Deferred incomne taxes 1,548.8 1466.2 1,553.7 1,899 1.8685.9
Deferred Investment tax credits 46.1 534 615 69.9 78.4
Deferred credits 76.7 B1.3 119.3 81.1 74.0
Deferred revenue 6.2 02 219 80.4 a9
Accrued liability for postrelirement and postempleyment benefits 1,238.5 547.8 799.5 511.0 4407
Liahilities of disCcontinued operations and habililies held for sale 4.4 1413 11.9 - a6
Regulatory liabilities and other removal costis 1,386.1 1,337.7 1,253.8 1,196.2 1,168.6
Asset retirement obiigations 126.0 128.2 1316 119.8 9.3
Other noncurrent liabilities 153.8 183.4 184.1 177.5 174.4

Total Other Liabilities and Deferred Credits 4.776.1 3o412 4.175.58 3,830.0 A704.3

Commitments and Contingencles - - - - -

Total Capitalization and Liabilities $ 20,0322 $ 180103 $ 181565 § 17,9585 § 159878

— e ——— -

NOTE: Due to asse! sales 2007 and 2008 exciude the results of Northern Ultilities, Granife State Pipeline, Whiting Ciean Energy and NI Retall Services
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Statements of Consolidated Cash Flow

Twelve Manths Fnded December 31, (in millfons) 2008 2007 2005 2005 2004
Operating Activities
MNat income $ 79.0 3 3214 § 2822 § 3065 % 436.3
Adjustments to reconclle net income to net cash from continuing operations:

Loss on early extinguishment of fong-term debt - 40.6 - 108.6 4.1
Loss on early extinguishment of long-term debt - -

Loss on early redemption of preferred stock - - 07 - -
Deprecialion and amortization £87.2 540.2 549.2 B44 2 506.9
Net changes in price risk management assets and liabilities 25.7 n.a (10.9) 41.0) 16.3
Deferred int;ome laxes and investment tax credils 137.8 54 {113.4) (16.7) 87.5
Deferred revenue {24.0) {38.8) (34.09 (5.6} (22.3)
Stock compansation expense 9.5 4.4 6.9 6.8 8.0
Loss (gain) on sale of assets 4.3 {0.3) (1.1) 04 (3.1}
Loss on impairment of assets 3.3 1.1 52 21.8 -
Cumulative effect of change in accounting principle, net of taxes - -
Cumulative effect of change in accounting principle, net of taxes - - {0.4) Q.3 -
Income fram unconsolidated affiliales (25.3) (14.1) 8.4 (4.7 (0.9)
Loss {gain) on disposition of discontinued operations 108.2 (8.3) - (43.5) -
Loss (incoma) fram discantinued aperations 182.8 {10.2) N7 209 (3.3)
Amortization of discount/premium on dept 7.7 7.3 7.7 17.5 21.6
AFUDGC Eguity (5.4 (3.6) (2.0) (3.2) (2.3)
Changes in assets and liabilities:
Accounts raceivable @n.7n 17.9 407.7 (358.9) {82.0)
Inventories {82.4) 98.1 (71.7) (71.1) {23.1)
Accounts payable (30.3) (60.2) (176.4) 205.7 153.3
Customer deposits 14.§ 58 6.4 8.7 6.7
Taxes accrued {89.7) {11.3) 534 215 (57.8)
Interest accrued 20.8 (2.6} 209 6.3 1.7
{Under) Overrecovered gas and fuel costs 3.6 (118.1) 359.5 (117 8) (104.3)
Exchange gas receivable/payable {71.9) 31.2 (111.2) 88.0 83.3
Other accruals 45.7 {14.6) a3 19.6 1.1
Prepayments and other current assets (27.8) 58 (2.8) {(13.2) 42
Regulatory assets/liabllities (91.8) 60.2 (36.4) 45.7) 186
Postretirement and postemployment benefits {10.8) {97.7) (45.4) 50.1 35.4
Defarred credits 36.3 0.7 87 B7 (14.3)
Deferred charges and other noncurrent assets 38.7 {22.3) 6.4 (2.8) {36.3)
Other noncurrent ligbilities (38.5) (8.5) 5.6 20.1 {1.5)
Net Operating Activities from Continuing Operations 587.5 738.0 1,151.4 729.7 1.063.8
Net Operating Activities from or {used for) Discontinued Ciperations (2.2) 182 48 (17.4) 2.1
Net Cash Flows from Operating Activities 585.3 757.2 1,156.2 712.3 1,055.9
Investing Activities
Capital expenditures {969.9) (786.4) (637 4) (500.4) (517.0)
Sugar Creex purchase (329.7) - - - -
Insurance recoveries 45.7 174
Proceeds from dlsposition of assets 47.8 4.2 2186 7.5 71
Restricled ¢ash {228.8) BO.6 (114.3) 28.1 {33.5)
Other investing activities {77.3) 18.6 {2.4) {17.2) (8.2)
Met Investing Activities used for Continuing Cperations {1,611.2) (664.6) {732.5) (572.0) (552.6)
Net Investing Activities from or (used for) Discontinued Operatians 396.9 (16.8) - {0.1) -
Net Cash Flows used for Investing Activilies {1,114.3) (681.4) {732.5) (572.1) (552.5)
Financing Activities
Issuance of leng-term debt 959.3 803.6 - 1,907.9 450.0
Retirement of long-term debt {20.8) (457.9) {438.7) (2,372.5} {485.6)
Repurchase of long-term debt {254.0) - - - -
Premiums and other costs te retire debt - (40.6) - {14.2) -
Change in short-term debt 102.5 (132.0) 206.4 580.4 (377.9)
Retirement of prefered stock - - (81.6) - -
Issuance of common stock 13 8.2 219 40.0 160.8
Acquisition of ireasury stock - 2.1) (6.1) (1.8) 4.1)
Dividends paid - common stock ~[252.4) (252.1) {251.9) (250.3) (243.1)
Met Cash Flows from (used for) Financing Activities 516.1 (72.9) {460.0) (100.3) (500.9)
(Decrease) increase in cash and cash eguivalents from continuing operatic (407 .6) 2.9 (36.3) 39.9 24
Cash inflows from or (contributions to) discontinued operations 393.6 {1.1) - - -
Cash and cash equivalents at beginning of vear 34.6 32.8 59.4 _295 271
25 and ¢ash cauivalents at end of period 340 i 2 295
Supptemental Disclosures of Cash Flow Information
Cash paid for interast $ 3753 § 41486 § 3700 § 4036 § 383.0
Interest capitalized 23.5 17.0 111 32 23
(Gash paid for income taxes 60.6 185.2 268.2 101.4 184.6

NOTE: Due to asset sales 2007 and 2008 exclude the results of Northern Utilities, Granite State Pipeline, Whiting Clean Energy and NI Retail Services
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Statements of Consolidated Long-Term Debt

As of December 31, (in millions) 2008 2007

NiSource Finance:
Long-Term Notes -

7-718% - due November 15, 2010 $ 10000 § 11,0000
€.15% - due March 1, 2013 545.0 345.0
Floating Rate Notes - 5.855% at December 31, 2007, due November 23, 2009 - 450.0
5.21% - due November 28, 2012 315.0 318.0
5.40% - due July 15, 2014 500.¢ 500.0
538% - due November 28, 2015 2300 2300
5.41% - due November 28, 2016 0.0 0.0
5.25% - due September 15, 2017 450.0 450.0
5.40% - due March 15, 2018 300.0 800.0
5.45% - due September 15, 2020 5£50.0 §50.0
5.89% - due November 28, 2025 265.0 265.0
€.80% - due January 15, 2019 500.0 -
Fair value adjustment of notes for interest rate swap agreements 99.3 18.8
Unarnorlized prermium and discount an long-tenm debt (25.8) (25.1)
Total Long-Term debt at NiSource Finance $ 5388 § 49887

Northern Indiana;
Pollution Control Bonds -

Weighted average interest rate of 5.58% and various maturities between 8/1/2010 and 4/1/2019 s 2540 S 254.0
Medium-Term Notes -
Weighted average interest rate of 7.44% and various maturities batween 7/8/2011 and 8/472027 164,2 165.2
Unamortized premium and discount on long-term debt (0.9) (1.0
Total Long-Term debl al Notthem [ndiana $ 4173 §  A182
Bay State:
Medium-Term Notes -
Weighted average interest rale of 6.81% and maturities between 6/6/2011 and 2/15/2028 $ 485 § 48.5
Northern LHtilites:
Medium-term note — Interest rate of £.93% and maturity of Seplember 1, 2M0 - 17
Total Long-Term debt at Bay State $ 485 § 50.2
Columbia:
Subsidiary debt - Capital lease abligations 1.0 1.1
Total Long-Term dabi at Columbia 1.0 14
NiSource Capital Markets:
Senior Notes - 8.78%, due December 1, 2027 $ 3.0 % 30
Medium-term notes -
Weighted average inlerest rate of 7.92% and various mairiiies between 3/27/2017 and 5/5/2027 105.Q 116.C
Total Long-Term debt at MiSource Capital Markets 3 109.0 § 119.0

NiSource Corporate Services:
Capltal Lease Obligations:

Interest rate of 5.586% and various maturities between April 30, 2010 and August 31, 2011 $ 06 $ 3.5

Interes rste of 5.940% due December 31, 2010 0.8 0.7

Interest rate of 6.708% due between January 1, 2017 and January 1, 2018 ) 35.6 -
Total Long-Term debt at NiSource Corporate Services $ 368 § 4.2

NiSource Development Gompany:
NDC Douglas Properties - Notes Payable -

Weighted average interest rate of 6.82% and various maturitios between 5/1/2013 and 7/1/2041 $ 128 § 13.0
Total Long-Term debt at Bay State $ 128 § 13.0
{Total Long-Tarm Debt, excluding amount due within ane year § 59439 § 64844]|

NOTE: Due to asset sales 2007 and 2008 exclude the resulls of Northern Utilities, Granite State Pipeline, Whiting Clean Energy and NI Retail Services
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Schedule of Capitalization

As of December 31, (in millions)

2008 2067 2006 2005 2004
CAPITALIZATION

Preferred Stack - series wilhout manatory redemption provisions - - - 81.1 811
Current portion of long-tem debt 489.3 339 B3.3 440.7 1,200.9
Long-term debt, exciuding amounts due within one year 5,943.9 5.594 4 5,146.2 5,271.2 4.835.9
Total Debt 6,413.2 5,628.3 5239.5 5,793.0 6,216.9

57.6% 52.6% 51.1% 54.0% 56.5%
Common Stockholders' Equity
Common stock - $0.04 par value, 400,000,000 shares authorized $ 27 27 & 27 & 27 3 27
Additional paid-in capital 4.020.3 40110 3.988.3 3,969.4 3,924.0
Retained eamings 901.1 1.074.5 1,012.9 981.6 925.4
Accumulated other comprehensive income (loss) (172.0) 1.7 20.9 (5.6) (51.5)
Treasury stock {23.3) (23.3) (21.2) {15.1) (13.5)
Total Common Sharehelders' Equity 4,728.8 5,076.6 50136 4,933.0 4,787.1

42.4% 47.4% 48.9% 46.0% 43.5%
Total Capltalization $ 11,4420 § 107048 $ 102531 % 10,7260 § 11,004.0

Profile of Long-Term Debt Maturities

As of December 31, 2008 {in millions)

-

® ® P PP PP PP PP
MR N U S LT S

Current Security and Bond Ratings

NiSource Inc. - Senlor Unsecuraed Ratings:

Moody's
S&P
Fitch
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Statements
Comprehensive Incom

of Consolidated Common Shareholders’ Equity and
me (Loss)

Accumulated
Additianal Cther
Comprehentlve  Common Treasury Pald-in Retained  Comprehensive
(in millions) income Btook Stock [~ | Earni Incornei{Loss) Total
Balance January 1, 2064 H L 3 X " E .
Comprahensive Incoma.

Nat Income $ 436.3 436.3 436.3
Cthar comprehensive income, nat of tax:

Gain on available for sale sacurities - Unrealized 22 2.2 22

Gain on foreign currency translation: - Unrealized 07 0.7 o7

Net unrealized gaing on detivativas qualifying as cash flow hedges 15 1.5 1.5

Unrecognized Fension Benafit and OPEB Costs 5.2 5.2 52

Tokal Comprenansive inoome 'S__W‘E’F
Dividends:

Commen stock (2423} {242.3)
Treasury stock acquired (4.1 (4.1)
lssued:

Commen stock issuance 0.1 144.3 144.4

Employee stock purchase plan 0.7 0.7

Long-term incentive plan 200 200
Tax benefils of options, PIES and cthar 52 &4 53
Amorlization of LREMIET CoM Penaslich 1.3 1.3
“Ealance January 1, 2008 3 7 % I T3 L% B 3 A’
Tomprenansive Income.

Net Income $ 308 8 308.8 306.5
Other comprehensive incomea, net of tax

Gainon avgilable for sale secwrities - Unmealized U1 0.1 0.1

Net unrealized gaing on darivatives qualifymng as cash flow hedgas 570 57.0 LTy

Unrecogrized Pension Benafit and OPER Costs (11.3) (11.3) (11.3)

Total Comprahensive Incume‘s_"_sszT
Dividars:

Gommon stock (250.3) (250.3)
Treasury stock acouired (1.6} (1.6}
Issued:

Common stock issuange 0.3 03

Employes stock purchase plan g 08

Long-tern incentive plan K] 1.8
Tax benefits of options, PIES and other {©.3) (0.3)
Amortization of uneamad compensation 2.8 28

alance January 1, 3 1§ e S 35654 § LLAEE ] EE Y 1500
Comprehensive Income:

Net Ineome $ 282.2 282.2 2822
Otnher comprehensive income, net of tax;

Gein on eveilable for sale securities - Unrealized 21 21 21

Mel unrealized losses on derivatives qualifying as cash flow hedges {118.3) H18.3) (119.3)

Unrecognized Pension Banefit and OPEB Costs 4.4 1437 1487

Total Comprehensive Income ™% 159
Dlvidends' L ——

Common stock {250.8) (250.8)
Treaaury stock acquirad [GX)! 5.1)
Issued;

Employee stock purchase plan 08 08

Long-teim incentiva plan 235 245
Tex benefits of options and other 36 36
Amortization of unearmed compensation 10 1.0
Balance December 27 % T21.2) 5§ 50088 § TOIZ0 % 05 3 [ AR
Adjusiment to Inwaly apply Few measurement, dote PUSUaM 10 5Fms N_Tm G5 [:E:1)
Adjustment to inftially apply FiN 48, net of tax (0.8) .8)
Beginning balance, as adjusied ] T7 % 22 3 3,000.3 § T008.2 % HE5 & LLT L
Comprehensive inceme:

Net Income [ 321.4 3214 3214
Othar comprehansive Income, nel of tax;

Gain on avallabls for sale securities - Unroalized 22 22 22

Net unreglized losses on derivatives qualifying as cash flow hedges (23.8) (23.8) {23.9)

Unrecognized Pension Benefit and OPEB Cosis 12.4 124 124

Tetal Comprehansive Income ™5 312.2
DWHBHGS‘. ——

Common sioek {252.1) (252.1)
Treasury stock aaquired 2.1 (2.1)
Issued:

Employee stock purchase plan 0.8 0.8

Leng-term incentive pian 10.5 10.8
Tex benefits of aptions and other 0.4 B4
Armortization of uneamed compensation .0 1.0

“Belance December 31, 2007 L T 5 21T % 400§ 1015 § T s 5768
Comprehensive Income:

Net income [ 79.0 79.0 790
Other comprehansive income, nat of tax: -

Less on avaliable for sale securities - Unrealized (4.0} (4.0) (4.0}

Met unrealized lossss on derivatives qualifying as cash flow hedgas (147.4) (1474} (147 .4}

Unrecognized Pension Benefit and OPEB Costs 32.3) (32.3) (&3]

Total Comprehansive Income ™% — 0. 7}
Dividends: _—

Common stock {252.4) (252.4)
Trensury stock eoquived . -
Issued:

Employee stock purchase plan 0.8 08

Long-tarm incentive plan 7.4 74
Amortization of upeamed compansatian 1.0 1.0

“Balance Dacember 31, 2008 |3 Zi_ % 12a.8] & 402075 § olT % T=0) ¥ LTEE

NOTE: Due to asset sales 2007 and 2008 exclude the results of Northern Utitities, Cranite State Pipeline, Whiting Clean Energy and Ni Retail Services
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Cal

 Uperations (hon-GARAP)

Year Ended December 31, (in millions, except per share amounts) 2008 2007 2006 2005 2004
Nat Revenues
Sales Revenues $ 657256 £ 48B0D § 47716 $ 50815 § 42820
Less: Cost of gas sold 4,196.1 3,300.2 3,277.0 36171 2,8508
Total Net Revenues 1,529.5 1,490.7 1,494 .6 1,474.4 1,431.2
Operating Expenses
Operation and maintenance 656.3 620.8 580.7 671.6 639.4
Qperation and maintenance - trackers 135.8 129.3 140.1
Depreciation and amertization 228.7 2242 2314 2246 194.6
Other taxes 793 75.3 74.3 184.0 168.4
Other taxes - trackers 102.5 259 94.3
Total Qperaiing Expenses 1,202.6 1,145.5 1,120.8 1,080.2 1,002.4
Operaﬂng Eamings - $ 3269 § 3452 5 — 3738 % 3842 % 428.8
GAAP Adjustment (ltems excluded from operating earnings)
Net Revenues:
Weather - compared to normal 8.1 (0.5) (73.0) 15.9 (8.2)
(Gas costs and olher changes 14.6 17.6
Unbiiled revenue and other changes (14.6)
Operating Expenses:
Transition charges {iBM Agreement) 4.7) (2.2) (8.5 {49.4)
Medical expense adjustment out of period 4.4
Gain/loss on sale of assels, assat impairments, other 0.2 (2.9) (2.3) (12.5)
Property and sales tax adjusiments 5.8 341
Insurance recoveries, legal and reserve changes {0.4) 0.1)
Tutal items excluded from operating eamings 8.0 {20.2) {83.8) (26.0) 12.4
GAAP Ograting Income $ 3349 § 3250 & 2900 § 3682 & 441.2
Sales and Transportation (MMDth)
Residential 278.0 272.0 2418 2891 288.2
Commercial 174.2 169.4 163.8 176.0 175.7
Industrial 373.2 376.4 365.4 3758 3991
Off System 96.8 88.1 54.9 228 49
Other 1.0 14 0.9 0.9 1.2
Tetal 923.2 907.3 §26.9 864.4 899.1
Waather Adjustment (7.6) 2.5 50.8 8.9 4.2
Sales and Transportation Valumes - Excluding Weather 9¢15.6 909.8 877.8 855.5 903.3
—
Heating Degree Days 5,074 4,811 4,347 5035 4,887
Normat Heating Degree Days 4,976 4,048 4,633 4,939 4,967
% Colder (Warmer] than Normal 2% (3%} (12%) 2% (2%)
Custorners
Residential 3,037,504 3,041,634 3.074,115 3,059,783 3,033,390
Commercial 280,195 279,468 202,566 292,232 290,702
Industrial 8,003 8,061 8,268 8,445 8,758
Qther 76 71 73 59 a1
Total 3,325,778 3,329,234 3375022 3360519 3332911

NOTE: Due to asset sales 2007 and 2008 exclude the results of Nerthern Utilities, Granite State Pipeline, Whiting Clean Energy and NI Retail Services
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migsion and Storage Operations (Non-GAAP)

Year Ended December 31, (in millions, excep! per share amounts} 2008 2007 2006 2005 2004

Net Revenues

Transportation revenuas $ 6824 § 6839 % 6816 % 8377 $ 666.0
Storage revenues 1789 179.4 176.8 177.9 178.2
Other revenues 39 4.4 5.1 108 10.1
Total Operating Revenues 865.2 8567.7 864.5 826.2 856.3
Less: Cost of gas sold (0.1) 0.3 14.0 24.6 225
Total Net Revenues 865.3 867.4 850.5 801.6 833.7
Operating Expenses
Operation and maintsnance 280.3 203 288.6 283.0 2986
Operation and maintenance - irackers 46.5 421 356.5
Depreciation and amorlization 176 116.3 114.9 1141 114.2
Other taxes 56.56 58.3 54.6 55.1 54.4
Tatal Operating Expanses 500.9 5058.0 493 6 45272 4AB7.2
Equity Eamings in Unconsolidated Affiliates 12.3 9.4 0.7 0.2 -
Operating Earnings $ 3767 § 3718 S 3506 § 3496 $  366.5
e — e o
GAAF Adjustment (Items excluded from opeérating earnings)
Net Revenues:
(Gas costs and other changes (3.0
3rd Party Bankruptcy Claim 89 1.9
Operating Expenses:
Transition charges (IEM Agreement) (1.5) 1.2) {1.4) (12.8)
Medical expense adjustrent cut of period 25
Gainfloss on sate of assels, asset impairments, other (8.0} (8.6) (2.4) 02 (1.2)
Property and sales tax adjustments 21
Insurance recoveries, legal and reserve changes {1.5) (3.2)
Loss on Equity Earnings (13.0)
Total items excluded from operating earnings {7.0) {9.8) {16.8) (5.2) 3.4
GAAP Ogerating Income $ __EI_SQ.T $ 3620 § 3408 5 3444 § 363.1_

Throughput {MMDth)
Columbia Transmission
Market Area 1,096.4 1,030.0 9321 $83.9 978.3
Columbia Guif
Mainline 655.3 651.3 533.5 5216 539.1
Shori-haul 270.9 2294 129.9 86.3 102.5
Columbia Pipeline Deep Water 0.9 26 83 1.5 18.7
Crossroads Gas Pipeline 26.3 3.9 385 41.8 40.5
Granlte State Pipeline 29 1.8 327
Intrasegment eliminations {538.0) {559.7) {491.2) (504.8) (537.1)
Total 1,521.8 1,390.5 11780 11721 1,172.7

NOTE: Due to asset sales 2007 and 2008 exclude the results of Northern Ultilities, Granite State Pipeline, Whiting Clean Energy and NI Retail Services
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Blectric Operations [(Non-GAAP)

Year Ended December 31, {in milions, except per share amournts) 2008 2007 2006 2005 2004
Net Revenues
Sales Revenues $ 13680 § 13843 § 13056 § 12378 $ 11266
Less: Cost of sales 556.8 551.5 481.4 452 .5 351.0
Total Net Revenues 811.2 §32.8 824.2 785.3 7756
Operating Expenses
Operation and maintenance 9.0 201.4 2580 2518 237.8
Operation and maintenance - frackers 5.7 57 6.8
Depreciation and amortization ‘ 209.6 191.9 187.3 185.9 178.1
Other taxes 56.7 B0.7 58.0 55.5 59.3
Total Operating Expenses 591.0 549.7 5101 403.2 475.2
Operating Eamnings $ 220.2 § 2831 § 341 § 2921 8 300.4
GAAP Adjustment (items excluded from operating earnings)
Net Revenues:
Wealher - compared {o normal (5.3) 7.0 {(10.9) 11.1 {15.7)
Gas costs and other changes (1.3) 0.3
Purchased power settlement {17.3)
Unhllled revenue and other changes {10.9) 83
Operating Expensas:
Transition charges (IBM Agreesment) (1.2) (0.8 (1.5) B84
Medical expense adjustment out of pariod 5.5
Gain/loss on sale of assets, asset impairments, other 0.4 (0.4) 04 1.6
Property and sakes tax adjustments 2.3 251
Insurance recoveries, legal and reserve changes (2.9) 2.2)
Total items @xcluded from opsrating earnings {1.0) (21.8) (3.7 1.2 a.1
GAAP Ogmﬁnﬁ Income 3 219.2 3 26815 § 3104 § 2833 § 309.5
Sales (Gigawatt Hours)
Residantial 3,345.9 35438 3,293.9 351641 3,104.3
Commercial 3,915.8 3,7750 3.855.7 3.893.0 3.635.0
Industrial 9,305.4 9,443.7 9,603.2 91318 9.309.4
Wholesale 737.2 909.1 €61.4 B831.3 1,176.2
Other 138.2 1417 114.1 115.0 1426
Total 17,842.5 17.813.1 17,428.3 17,487.0 17.367.5
Weather Adjustment 81.8 {111.2} 148.3 (160.8) 2426
Sales Volumes - Excluding Weather impacis 17,524.3 17,701.9 17,.576.6 17,3262 17,610.1
Coollng Degree Days 705 919 714 935 582
Normal Cooling Degree Days 808 812 803 803 803
% Warmer (Colder} than Normal {13%} 13% {11%) 16% (26%)
Customers
Residantial 400,640 400,991 398.349 305,849 392,342
Commercial 53,438 52,815 52,106 51,261 50,332
Industrial 2,484 2,509 2,509 2515 2,528
Wholesale g 6 5 7 22
Other 754 755 759 765 770
Tolat 457 325 457,076 453,728 450,397 445,994

NOTE: Due to asset sales 2007 and 2008 exciuds the results of Northern Utilities, Granite State Pipeline, Whiting Clean Energy and NI Retail Services
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Other GoerglionsiCorporate (Non-CAAP)

QOther Operations
Year Ended December 31, (in millions, except per share amounts) 2008 2007 2006 2005 2004
Net Revenues
Products and services revenue $§ 11739 § 10903 % 9299 § 1038 % 683.5
Less: Cost of products sold 1,144.3 1,020.9 883.7 889.7 666.6
Total Net Revenues 296 204 36.2 42 1 16.9
Qperating Expenses
Cperation and mamtenancs 188 204 454 379 387
Depreciation and amortization 26 27 9.8 10.5 12.1
QOther {axes 53 4.5 4.3 7.0 5.5
Total Operating Expenses T8 276 60.5 55.4 56.3
Operating Earning $ 1.8 § 18 § 24.3) § (13.3) § (39.4)
GAAP Adjustment (Items excluded from operating earnings)
Net Revenues:
Gas costs and other changes 1.0
Legal settlement B
Cperating Expenses:
Transition chargas (1BN Agreement) {0.1) (0.1) 0.1 (1.4)
Medical expense adjustment out of period 0.7
BF contract ravision (17.0)
Gainfloss on sale of assels, agset impaimments, other 0.4 (1.0 12 D6 2.7
Property and sales tax adjustments 1.0
Insurance recoveries, tegal and reserve changes 1.8 (1.3)
Total items excluded from operating earnings 0.4 (1.1) (15.9) 1.0 B5
GAAP Ogerating income $ 22 % 0.7 § (40.2) § (12.3) § (30.9)
Corporate
Year Ended Decemnber 31, {in milfions, except per share amounts) 2008 2007 2008 2005 2004
Operating Loss _ . 2) §  (192) 3 19.3) § (229

GAAP Adjustment {ltems excluded from cperating eamings)
Qperating Expanses:
Transition charges (IBM Agreement) {0.2) 9.9 (0.8) {10.8}
Medical expense adjustenant out of period 0.2
Gainfloss on sale of assets, asset impairments, other B (¥ 0.4) {1.0) (10.9}
Insurance recoveries, lagal and reserve changes 17.1
Total ltems excluded from operating earnings 0.2) (10.3) (1.8) (21.7) 17.1
GAAP Operating income $ “(8.3) § (32.5) § 21.0) § 41.0) $ (5.4)

NOTE: Dug to asset sales 2007 and 2008 exclude the results of Morthern Utilities, Granite State Pipeline, Whiting Clean Energy and Ni Retall Services
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Common Ste

Geographical Breakdown of Shareholders

T

ars - A% of De

I
L8

mber 31, 2008

GCommon Sharcholders - Share Size

Percant of Percent of Parcent of Percent of
State Holders Total Heolders Total Shares Holdars Total Holders Shares Total Shares
Alabama 152 0.42% 54,263 0.02% 140 33.9 10,574 28.21% 107,608 0.04%
Alaska 28 0.07% 7,743 0.00% 34to 469 1,568 4.33% 63,421 0.02%
Arizona 441 1.22% 183.600 C.O07% 50 10 98.9 31 8.78% 228,547 0.08%
Arkansas as 0.26% 31,738 001% 100tc 300.8 8,044 24.90% 1,665,718 0.60%
California 1,863 4.59% 739,077 0.27% 301te5008 3,807 10.52% 1,408,544 0.54%
Colorada 336 0.93% 156,225 0.06% 50112 1000.9 4,045 11.18% 2,915,097 1.08%
Connecticut 672 1.86% 272,148 ©.10% 1001 and aver 3,987 11.02% 268,901 227 97.65%
Delaware 113 0.31% 25023 0.01%
Dist Col. 77 0.21% 88,351 0.04% Totals 36,7124 1005 275,378,952 100%
Florids 1,868 518% 798,055 D.29%
Georgia 360 0.99% 180,652 0.07% Less Treasury Shares (1,117,163}
Hawaii 80 017% 20,638 Q.01%
idaho 47 0.13% 16,682 0.01% Total Shares Qutstanding 274,261,799
illirois 2,736 7.56% 1,518,885 0.55%
indiana 8,318 22.98% 6,882,813 2.50%
lowa 1965 0.54% 106,468 0.04%
Kansas 143 0.40% 35,984 0.01% Common Shareholders - Category
Hentueky 460 1.28% 184,840 0.0T%
Louisiana 238 0.66% 54,344 0.02% Percent of Percent of
Mains 194 0.54% 71,297 0.03% Holder Gategory  Holders Total Holders Sharss Total Shares
Maryland 729 201% 251,017 0.09%
Massachusetls 1816 4.46% 852 287 0.35% Joint Tenants - 8,542 23.80% 4,888 650 1.78%
Michigan 1,137 3.14% 519,518 0.19% Survivorshep Rights
Minnesota 389 1.07% 190,327 0.07%
Mississippi 96 G0.27% 31,489 0.01% individual - Femal 9,877 27.29% 3,352,106 1.22%
Missouri 324 0.90% 139,554 0.03%
Montana 57 0.18% 18,875 0.01% Individual - hiale 11,428 31.57% 5,072,810 1.84%
Nebraska 80 0.22% 42,043 0.02%
Nevada 114 0.31% 85,804 0.03% Corporations 586 162% 1,714,026 0.62%
New Hampshire 221 DE1% 81,740 0.03%
New Jorsay 1,215 3.36% 650,678 0.24% Deposilonies 3 0.01% 249,087,000 90.45%
New Mexico a3 0.23% 44,353 0.02%
New ‘York 2417 6.68% 249,814,376 80.72% Nominee " 2.03% 7.882637 2.38%
North Carolina 411 1.14% 125516 0.05%
North Dekota ER 0.00% 19,340 0.01% Trusts 5592 15.45% 3,279,457 1.19%
Ohio 2,452 B.T7% 758,804 0.28%
Oklahomg 118 0.33% 35,340 0.01% Miscellanaous 155 0.43% 102,266 0.04%
Qrapan 165 0.46% 60,993 0.02%
Pennsylvania 1,647 4.55% 8,444,721 3.07%
Rhode Island 106 0.29% 42,025 0.02% 36,19 F00% 275,379,952 100%
South Caralina 200 0.55% 66,500 0.02%
South Dakota 5Q 0.14% 27,027 0.01% Less Treasury Shares (1,117,153)
Tannecseg 245 0.68% 92,880 0.03% — —
Texas 950 2.62% 242,179 0.12% Total Shares Outstanding 274,261,799
Utah 3] 0.19% 22,880 0%
Vermont 67 0.19% 24,272 4.01%
Virgirna 1,048 2.80% 343,783 012%
washington 285 0.7%% 111,885 0.04%
West Virginia 778 2.15% 181,344 0.07%
Wisconsin 7A1 2.05% 356 846 0.13%
Wyoming 33 0.09% 13,772 a.01%
Canada 3z 0.09% 8150 0.00%
Cther Foreign g3 0.23% 26,471 0.01%
Totals 38,184 100% 275,378,952 100%
Less Treasury Shares . 117,183)

Total Shares QOutstanding

274,261,799
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NiSource Board of Direclors
» fan Rolland, Chairman of the Board, NiSource Inc.
» Richard A. Abdoo, President, R.A. Abdoo & Co. LLC
* Dr. Steven C. Beering, Chairman, National Science Board
« Dennis E. Foster, Principal, Faster Thoroughbrad Investments
* Michael E. Jesanis, Principal, Serrafix '
* Marty Kittrell, EVP and CFO, Dresser, Inc,
» W. Lee Nutter, Retired Chairman, President and CEQ, Rayonier, inc.
* Dehorah 8. Parker, President and CEQ, International Business Solutions, Inc.
» Robert C. Skaggs, Jr., President and CEQ, NiSource Inc.
* Richard L. Thompson, Chairman, Lennox International, Inc.

<« Dr. Carolyn ¥, Woo, Martin J. Gillen Dean & Ray & Milann Siegiried Professor of Entrepreneurial Studies,
Mendoza College of Business, University of Notre Dame

NiSouyrce Executive Team

* Robert C, Skaggs, Jr., President and Chief Executive Cfficer

« Stephen P. Smith, Executive Vice President and Chief Financlal Officer

* Carrie J, Hightman, Exegutive Vice President and Chief Legal Officer

+ Christopher A. Helms, Executive Vice President and Group CEQ, Gas Transmission and Storage
* Eileen O’Neill Odum, Executive Vice President and Group CEQ, Indiana Business Unit
+ Jimmy Staton, Executive Vice President and Group CEC, Gas Distribution

* Michael W. O'Donnell, Executiva Vice President

* Robert D, Campbell, Senior Vice President, Human Resources

* Gien L. Kettering, Senior Vice President, Corporate Affairs

+ Kathleen O'Leary, Senior Vice President, Performance Management

+ Violet G. Sistovaris, Senior Vice President and Chief Information Officer

* Larry J. Francisco, Vice President, Audit



& BET
Gontact NiSowrce Inve
Glen Kettering - Senior Vice President, Corporate Affairs
gkettering@nisource.com or 219.647.5765

Randy Hulen - Director, Investor Relations
rghulen@nisource.com or 219.647,5688

Jennifer Moench - Manager, Corporate Affairs
jmoench@nisource.com or 219.647.6209

Ea 2o e B am il B
Gt w; PRl n Y
Penny Kljgjic - Senior Stockholder Services Represeniative
plkijajic@nisource.com or 219.647.6132

tockholder Aeoe
BNY Mellon Shareowner Services
P.O. Box 358015
Pittshurgh, PA 15252-8015
or
480 Washington Boulevard
Jersey City. NJ 07310-1500

§88.884.7790

TOD for Hearing impared
500.231.5469

Foreign Stockhoiders
201.680.6610

TDD Foreign Stockholders
201.680.6610

wwa bnymellan.com/shareowner.isd
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Dé&B Credit eValuator Report: NISOURCE INC.

Exhibit C-7 "Credit Report"
EnergyUSA-TPC

Credit eValuator Report

NiSource Inc.

801 E B6th Ave

Merrillvitle, IN 46410

Phone: 877 647-5990

D-U-N-S Number: 18-565-4074

Report as of ; July 8, 2000 **

.. Want the most up-to-date
¢ information? Upgrade to

* Auto-Refresh and keep this
" report current for a year.

Need more in-depth Information and analysis?
- Upgrade to the Comprehensive insight Plus Report and receive the credit for the
amount of your evaluator purchase

rLeam more

T
How much credit should you extend this business? !%

Upgrade to the Credit eValuator Plus and receive a Credit Limit
Recommendation and Payment Trend information on this company

Leam More

**Included with this Credit eValuator Report are continuous tracking of key business changes and free
Alert messages in the View My Reporis/Alerts page. You can also choose to receive e-mail notifications of
the important changes. IMPORTANT NOTE: You will not receive e-matl alerts if you have opted out of
receiving communications from D&B.

Risk Summary

Lower Risk Higher Risk

Unchanged

Page 1 of 2

Risk of Late Payment

Risk of late payment is based on the
following prioritized factors in addition to
other information in D&B's files:

e No factors available

Indications of slowness can be the result
of disputes over merchandise, skipped
invoices, etc.

Payment Performance Trend

The payment performance trend for this
company is Unchanged. The most recent
payment information in D&B's files is:

e Payments currently: 14 days bayond
terms.

s Payments 3 months ago: 12 days
beyond ferms.

s Industry average: € days beyaond
ferms.

*Note: Payments to suppliers are
averaged weighted by dollar amounts.

- Company Profile

https://smallbusiness.dnb.com/webapp/wcs/stores/servlet/ViewReport?orderltemId=106052... 7/8/2009


https://sniallbusiness.dnb.com/webapp/wcs/stores/servlet/ViewReport?orderItemId=l

Dé&B Credit eValuator Report: NISOURCE INC. Page 2 of 2

Chief Executive: Raobert C Skaggs Jr, Ceo- Line of business:

Pres Electric Services
Type of business: Corporation Gas Transmission And
Years in business: 22 Distribution
Annual Sales: $8,874,200,000
Employees total: 7,607 ;
L

Legal Filings and Other Important Information ﬁ
Bankruptcies: Nane
Judgments: None
Liens: 1 Open / 0 Closed
Liens Amounts: $380 Open / $0 Closed
Suits: 2 Open / 0 Closad
Sults Amounts: None
Negat_ive Payment None
Experiences:
Payments Placed for
Collection: None
The public record items reported may have been paid, terminated,
vacated or released prior to the date this data is transmitted.

Need more in-depth information and analysis? Upgrade to the Comprehensive Insight Pius Repoert
and receive the credit for the amount of your evaluator purchase

This repart is prepared and provided under contract for the exclusive use of Rober Nuss, EnergyUSA-TPC.
This repart may not be reproduced in whole or in part by any means of reproduction.

https://smallbusiness.dnb.com/webapp/wes/stores/servlet/ViewReportTorderltemld=106052... 7/8/2009
rFy
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